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TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History. that Just Judge of Humanity, reads the record and inexorably records the verdict. 3 

The Verdict is. always has been. and always will be that True Optimism is justified and its results proven; 2 
that False Optimism cannot last because of its unsound foundation; and that Pessimism cannot prevail, but 3 
must ever fail because of its inherent untruth and viciousness. 

History records that the world progressed, and was in every way better and more prosperous in the year I 
100 than in the year 1 A. D.; History records that the world progressed. and was in every way better and : 
more prosperous in the year 1000 than in the year 100 A. D.: History records that the world progressed, and : 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 4 
continue to record the progress of the world. and this record will show the year 2000 in every way better and ; 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1932 will be in every way better and more prosperous than the 
year 1931. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen”’ 
Today Faith is as then. Today. as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb. cannot be denied. but such misfortunes. however 
hard for the individuals. are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so’’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock art the door, and will surely enter if we but heed 


it, instead of harkening to cowardly fear. i 
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Great American 
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New Pork 


INCORPORATED - 1872 


HOME OFFICE One Liberty Street, NEW YORK CITY 
WESTERN DEPARTMENT, 310 S. Michigan Avenue, CHICAGO, ILLINOIS 
PACIFIC DEPARTMENT, 233 Sansome Street, SAN FRANCISCO, CALIFORNIA 


POLICIES ISSUED TO COVER 
Fire, Lightning, Tornado, Windstorm, Hail, Explosion, Rents, Commissions, Profits, 
Automobiles, Motorcycles, Leasehold, Marine, War Risk, Hulls, Inland Marine, 
Cargoes, Inland Transportation, Floaters, Use and Occupancy, Registered Mail, 


Mail Package, Tourist Baggage, Sprinkler Leakage, Riot and Civil Commotion, 
Earthquake, Aircraft Property Damage, Aircraft Insurance. 


AFFILIATED INSURANCE COMPANIES 


American Alliance Insurance Co. Detroit Fire & Marine Ins, Co. 
New York, N. Y. Detroit, Mich. 

American National Fire Ins, Co. Massachusetts Fire & Marine Ins. Co. 
Columbus, O. Boston, Mass. 

County Fire Insurance Company North Carolina Home Insurance Co. 


Philadelphia, Pa. Raleigh, N. C. 
Rochester American Insurance Co. 


New York, N. Y. 
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O be of real value to the policyholder and 
L local agent—’ The Home of New York” 
has for over seventy-nine years provided unin- 
terrupted insurance protection of unquestioned 
dependability. » The Home Insurance Company 
of New York has always been a pioneer in de- 
veloping improved methods of underwriting and 
has always supported any movement which will 
make for better conditions in the insurance busi- 
ness. » Through careful and conservative under- 
writing, sound and judicious management, The 
Home has always been able to promptly and 
fairly discharge all obligations occurring under its 
policies. Its strong financial position guarantees 


the continuance of its thorough dependability. 


THE HOME coweaxy NEW YORK 


WILFRED KURTH, President 


59 MAIDEN LANE 


Strength «» Reputation «>» Service 
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/ Vol. CXX VII NEW YORK AND CHICAGO, THURSDAY, APRIL 7, 1932 No. XIV 
This Week: 
CHICAGO The Source of the Trouble 


@ “The Gateway to the West” in 1933 will 
lend its hospitality to the “Century of Pro- 
gress” exposition. Not since the World's Fair 
has anything so great come to Chicago, and 
insurance, as an institution will be adequately 

nted. Plans for the insurance exhibit, 
and conversely the exhibition's plans for insur- 
yace are set forth in our lead article this week 


2 


KAMPF DEN GEFAHREN 

@ if you know your German, that means 
“fighting danger,” the keynote of the plans 
for the German insurance exhibition in Berlin 
in 1933. Gerhard Hirschfeld, well known to 


HE many suffer through the faults of the few.—This 

theme opens the most famous of Grecian classics. To- 

day it is as operative as when Homer wrote some cen- 
turies ago. The besieging Greeks at Troy were visited with 
a pestilence.—Thousands died. The very success of their 
nine years’ work was imperilled. The army was decimated 
because their leader incurred the wrath of the gods. He 
transgressed and his associates suffered. 

The restrictions and the evils that beset society 
and industry are always brought on by the offenses of the 
small minority. Laws are enacted to guard against the infrac- 
tions of the natural law by a limited number. Businesses are 


n- waders of THE SPECTATOR, has written a regulated by statute to enforce conformation to ethical stand- 
story on the event. ards, not because all who are affiliated with a business desire 
d to violate prescribed practices and principles, but because 
CAUSE some men are inclined to take advantage of their patrons. 
@ Albert W. Whitney of the National Bureau The insurance business, which owes its great 
ly of Casualty and Surety Underwriters says that development to the confidence which it has won because of 
when you get down to it automobile rates are its high record of contract fulfillment, is particularly sus- 
2 made by automobiles not by rating bureaus. ceptible to the ethical standard embraced by its representa- 


d 
il 


Hence the prevention of automobile acci- 
dents is the duty and the opportunity of every 
casualty agent. Mr. Whitney's article in this 
issue explains how the National Bureau is 
equipped to help. 


Next Week: 
EXPERIENCE 


tives. A few negligent, ignorant or unprincipled salesmen 
may nullify the reputation which years of equitable dealing 
has built up for the insurance business as a whole. Not only 
do individual companies suffer but the entire business shows 
a loss if a policy has been placed under false impressions. 

In the past week three instances of shaken con- 
fidence in insurance have been recorded at this office. In 
each case policies were placed where complete and essential 
information was withheld from company and policyholder. As 


[- @ The experience of the past year is not . . ’ ’ 
exactly reflected in Prudential results but the a result mutually satisfactory adjustments were impossible. 
men who have been out there in the field Though the companies were liberal in their offers, the insured 

7 getting the business have encountered and were dissatisfied and decried insurance. One of the greatest 

d Gr testing Sed representations yd pen evils with which the business must contend is the lack of 
pany will gather at the home office in Newark proper education on the part of the men who are selling 
and exchange ideas on what has been, will be policies to the insured. Misrepresentation is most usually 

ts and should be. the result of lack of knowledge rather than evil intent. To 

. overcome this failing, insurance companies and agents’ asso- 

5 LEVITY ciations should insist on high qualification standards and 
© A smile with a moral. Fred L. Fisher, ad- constant study of modern insurance 

y. a ee Ap eg ay bss practices. A good slogan for producing 


e~ 


his debut in THE SPECTATOR with “Letters 
From The Sales-Worm.” His story concerns 
am agent who has very few troubles except 
that he can't seem to make a living. 





agents to follow in all lines of insur- hf Y Gg 
ance is: “Adjust every conceivable loss A ° '° 


at the time the policy is placed.” 
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Exposition” is opened to the public’in 1933, 
it is confidently expected that through the 
combined efforts of fire, life and casualty organi- 
zations, the institution of insurance will be repre- 
sented by an exhibition that will adequately re- 
flect the importance of insurance in modern life. 
Committees are now at work and various methods 
of presentation are already under consideration. 
It has been generally agreed that for the pur- 
poses of an exhibition, insurance can be most 
conveniently classified in five groups—life, fire, 
marine, casualty and surety. These groups will 
have their displays in a building that will be part 
of the Social Science unit. 


Outlines of the Plan 


Many possibilities in the way of display will 
immediately come to mind. None having merit 
will be overlooked so long as they can be worked 
out in harmony with certain broad principles that 
will govern the selection. In the first place it has 
been decided to eschew any individual company 
exploitation. The whole exhibit will be “institu- 
tional” in design and effect. Secondly, the dis- 
play will be developed along broadly comprehen- 
sive lines. An effort will be made to show the 
scope of insurance in its multitude of ramifica- 
tions in modern, social and economic life. Final- 
ly, it will be carried out in a style that will make 
full use of movement and color. Motion pictures 
are under consideration, as well as unusual light- 
ing effects and other mechanical devices that will 
lend action and drama to the presentation. 

It is thus planned to give the public something 
more than a “business” exhibit of insurance. 
Public welfare will be stressed in all lines. Ac- 
cordingly, the great work which life insurance 
companies have done in lengthening the span of 
human life, the important contribution of life in- 
surance to the health and morals of the people, to 
education and philanthropy, etc., will be brought 
out, and. in the fire insurance field there will be 
demonstrated the prevention activities and the 


B. the time the Chicago “Century of Progress 





improved building construction which the com- 
panies have sponsored. The casualty display, of 
course, has an excellent opportunity to feature the 
accident hazards of modern life and the surety 
and marine displays will be enabled to show how 
they bulwark and intertwine with, so many other 
businesses and institutions. 

An interesting account of how the insurance ex- 
hibit idea may be developed is to be found in an 
article, elsewhere in this issue of THE SPECTATOR, 
describing plans for the German exposition. 


How the Risk Will Be Covered 


Insurance men all over the country are natural- 
ly interested in the manner in which the various 
classes of insurance covering the “Century of 
Progress Exposition” will be written. 

In order to handle the line, the “World’s Fair 
Underwriting Association,” has been formed, an 
insurance pool through which the insurance upon 
all of the property belonging to the corporation 
owning and operating the World’s Fair Centen- 
nial to be held at Chicago in 1933 is to be writ- 
ten. The pool will be open to subscriptions from 
all companies affiliated with the Chicago Board 
of Underwriters, the number of these companies 
now being 230. The practical operation and con- 
trol of the pool will be under the direct manage- 
ment, as attorneys, of W. L. Lerch, now manager 
of the Underwriters’ Grain Association, Ernest 
Palmer, manager and general counsel, and Jay S. 
Glidden, associate manager of the Chicago Boa 
of Underwriters. 

The pool will cover all of the buildings now 
constructed or in course of construction, or to be 
constructed, and owned by the corporation known 
as “A Century of Progress,” and others. The in- 
surance will also cover furniture and fixtures and 
contents belonging to “A Century of Progress, 
not exceeding 5 per cent of the total amount of 
the insurance. It is probable also, it is stated, 
that later the pool will cover exhibits which 
are the property of exhibitors under separate 
policies, if requested to do so, although it 
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gems probable that much of this 
coverage may be written 
through inland marine depart- 
ments. In considering this en- 
tire proposition, the companies 
must bear in mind, so the pool 
managers point out, that com- 
plete final plans for the devel- 
opment of the World’s Fair con- 
struction have not been made, 
and that decisions will have to 
be made as the construction 
work progresses. 


Form of Policy 


Since the Pool will be open to 
wbscriptions from two hundred 
and thirty companies now affili- 
ated with the Chicago Board of 
Underwriters, it is possible that 
the amount of insurance may be 
wer-subscribed. Therefore the 
attorneys reserve the right to 
readjust the percentages desig- 
uted by the companies so as to 
qual 100 per cent. This may 
necessitate the scaling down of 
wme percentages. No subscrip- 
tion for less than one-fourth of 
me per cent will be accepted. 

Briefly described the form 
mder which the insurance is 
written covers all buildings and 
wntents as above outlined un- 
er a combined fire and tornado 
wlicy, subject to the 80 per cent 
wntribution and pro rata dis- 
tribution clauses. Attention is 
itawn to the limitation of loss, 
toviding that no one company 
hall be liable for more than its 
reed percentage of the limit 
if $1,500,000 for any one build- 
ig and contents. This limita- 
ton, however, is necessarily re- 
wreted in its application to 
moperty covered under this 
fm. Insurance covering ex- 
tibits for others would be in ad- 

to this limit. 

The average rate for the form 
Mer existing conditions, that 
§ during construction, will be 

84 for the term of two years 


Tat SPECTATOR 
April 7, 1932 


Vest 
Host to the World in 1933 


eo 











for the combined insurance. 
The Pool, however, 
agreement with the insured to 
reduce the rate to $2.88 for the 
term from the date upon which 
complete and adequate public 
and private protection satisfac- 
tory to the attorneys is fur- 
nished. The rates above quoted 
are also based upon future con- 
struction being not inferior to 
the general type of incombus- 
tible construction as outlined in 
the report of the Engineering 
Department, and in particular 
are subject to agreement that 
no additional buildings such as 
the Hall of Science will be con- 
structed. It is estimated that 
the maximum amount of value 
on buildings, furniture and fix- 
tures, exclusive of exhibits be- 
longing to others, may approxi- 
mate $20,000,000, and that the 
total amount of insurance under 
this form may reach $16,000,000. 


Nature of Buildings 


The buildings are, in general, 
all of extremely large area and 
height. They are, with the ex- 
ception of the Hall of Science 
building, of generally incombus- 
tible construction consisting 
mostly of steel framing and 
and sheet steel or other incom- 


A preview of the insurance exhibit 
at the “Century of Progress” exposi- 
ve tion to be held next year.—How the 
companies will handle the insurance 
Kon the twenty millions of property. 


is under - 


bustible paneling, selected with 
a consideration of salvage value. 
The Hall of Science Building 
may be properly considered as a 
frame balloon. None of the 
buildings is constructed for per- 
manency and no arrangements 
are made for heating them. Ex- 
posures will be negligible. It is 
assumed that, as a general thing, 
the contents will not be of a very 
combustible nature except dur- 
ing the winter preceding the 
opening of the Fair, when haz- 
ards of uncrating and unpack- 
ing, arranging displays and con- 
structing display booths may be 
expected to be severe and will, 
no doubt, be aggravated by va- 
rious temporary heating ar- 
rangements. Fire Protection at 
the present time is. extremely 
meagre, but if present plans are 
carried out, should be reasonably 
satisfactory by the middle of 
next summer. 


Insurance men who have in- 
spected the premises and who 
are familiar with the hazards in- 
volved in this class of risk say 
that the chief hazards are lack 
of protection, combustible con- 
tents, tremendous areas, con- 


cealed spaces, trick wiring, dan- 
ger due to smoking, big crowds 
and panics. 














Questionable Economy 


{7 is easy to say that the action of 
the Atlanta Association of Fire 
Insurance Agents in protesting as 
strongly as they are able against 
the reduction of the fire insurance 
on Atlanta city property is not en- 
tirely disinterested. But even if 
the prospect of losing a certain 
amount of expected income because 
of the decreased fire premiums the 
city will pay this year has a part 
in their action that fact has noth- 
ing to do with the validity of the 
arguments they advance in oppo- 
sition to the plan. 

No one will object to any rea- 
sonable economy that Atlanta or 
any other city endeavors to effect 
at this time, but the old saw about 
being penny wise and pound fool- 
ish holds in times of depression as 
strongly as during the years of 
prosperity. Reducing the appro- 
priation for fire insurance coverage 
to practically one-half of what it 
has been spending means either 
that a certain amount of city prop- 
erty will not be insured at all, or 
that all of its property will be quite 
inadequately insured. That means, 
to an extent, that the city becomes 
self-insuring and must stand losses 
that the destruction of the prop- 
erty will entail. The Atlanta As- 
sociation has pointed out that the 
city has no reserves whatsoever 
with which to meet fire losses. If 
uninsured property is destroyed by 
fire it will mean an additional 
heavy burden upon the taxpayers. 

It is a fine thing that the Atlanta 
Association is endeavoring to point 
out to the city authorities the er- 
ror of its way in this instance. The 
average taxpayer, unfamiliar, as a 
rule, with such matters, and not a 
part of an organization that makes 
it its business to endeavor to pro- 
tect his interest against such a sit- 
uation, should appreciate, applaud 
and supplement its efforts, which, 
it is to be hoped, may prove 
successful. 





“Out of the Mouths of Babes” 


S® JOSHUA STAMP, English 
economist and financier, has a 
fourteen-year-old son who bids 
fair to become a second Dean 
Swift. 

In a letter to his father which 


Editorial 


With the Editors 


the latter read to the National Sav- 
ings Association, the boy shows a 
critical consciousness which may 
one day rock the Houses of Parlia- 
ment, even as the great Dean once 
did. At any rate its satire has cur- 
rently rocked the English press 
which has not had such a good 
joke since Lloyd-George remarked 
that tranquillity was not a policy 
but a yawn. It runs: 

“I forgot to tell you last week about 
some laddie who turned up at school to 
ive us ye chat about national savings. 
n consequence of which I am going to 
save. How much and how long I don’t 
know, but apparently the idea is to re- 


frain from buying all the things you 
want to buy and putting the money thus 


GOODBYE, HIGH-PRESSURE 


It is my opinion that high- 
pressure salesmanship and high- 
pressure advertising have seen 
their day. 

Business men are, or should 
be, down out of the clouds; 
thoroughly deflated, so to speak. 

In my contacts with business 
men | find that they prefer facts 
and thoughtful opinions to hooey 
and boloney. 

They aren’t kidding themselves 
any more and they know that it 
is futile to try to kid the other 
fellow. 

So, that’s one more reason why 
| am extremely hopeful regarding 
the near future. 
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cunningly obtained where you can’t get 
at it even if you want to. This is called 
thrift. You then sit and watch it grow. 
Supposing you have £50. In the space 
of 10 years you have got £50 Os. 6d. Isn’t 
that wonderful? You don’t even water 
it or put weed-killer on it. It just 
comes. Then you expend the additional 
6d. on taxes, super-taxes, super-super- 
taxes, hyper-taxes, and other labour- 
saving devices. You are now left with 
a nice little sum, and are at liberty, hav- 
ing paid rents, land-dues, habeas corpus, 
olin and soccage, and other villeinish 
things, to settle 
cress or some other naval plant. 
life wonderful?” 


What a pity Young Stamp, who 
seems to have the “super super 
tax” situation well in hand, could 
not level a few honest cracks at the 
gentlemen down in Washington. 


own and grow water- 
Isn’t 





Looking at Costs 


HE line of reasoning which the 

National Association of Casual. 
ty and Surety Agents takes on the 
acquisition cost problem is inter- 
esting and decidedly worth con. 
templation. Their cure for the 
situation calls for the adoption of 
a top cost rule by which claim ex. 
penses and taxes should be in. 
cluded as a part of losses, and the 
fixing of a definite top cost for all 
other expenses. With that limita- 
tion, the agents point out, the com- 
panies would then be privileged to 
agree upon the commission paid 
producers, the balance of the ex- 
pense item to be utilized by the 
company in performing the home 
office functions, in maintaining the 
branch offices, or in commissions 
to supervising general agents. 

This scheme, as the agents them- 
selves point out, is patterned after 
the methods employed by the life 
insurance companies, and was 
adopted by them as a result of the 
laws passed under the impetus of 
the Armstrong investigation many 
years ago. 

This plan is particularly com- 
mendable for its effort to separate 
expenses which can be budgeted 
with a fair degree of accuracy and 
those factors, such as losses and 
taxes, which are beyond company 
control. By basing commissions 
on known factors a stability could 
be attained which does not seem 
possible under present practices. 

It must not be forgotten, how- 
ever, that the majority of life in- 
surance contracts are for a more 
or less permanent tenure and their 
renewal is a matter of routine 
rather than salesmanship. Any 
application of life insurance ac- 
quisition methods to the casualty 
and surety field should take the 
differences of the two lines into 
consideration. Perhaps the cast- 
alty and surety agents would be 
willing to accept a basic lower 
commission, with proportionate it 
creases according to volume. 





Opportunity has hair in front, 
but is bald behind; if you meet her, 
seize her by the forelock, for Jove, 
himself, cannot catch her again if 
once let slip.—Francois 
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Time 
Weekly News Review 


Hasty action of Circuit Court in ap- 
pointing temporary receivers for Mis- 
souri State Life, restrained by action of 
Supreme Court of Missouri. 





john G. Walker, chairman of the 
board of the Life Insurance Company 
of Virginia, dies at the age of 83. 





Henry L. Hodell, assistant treasurer 
of the Union Central Life Insurance 
Company, Cincinnati, named treasurer. 
New assistant treasurers named are 
George Pansiera, H. H. Ahrens and W. 
C and C. H. Dunkhorst. 





Machir }. Dorsey, Charles |. Dawson 
and Ernest S. Clarke named as trus- 
tees of the controlling stock of the 
inter-Southern Life Insurance Company 
of Louisville. Mr. Dorsey has resigned 
as president. 





Pan-American Life of New Orleans, 
la., celebrates twentieth anniversary. 





National Association of Insurance 


Agents selects Philadelphia as scene of | 


annual meeting next fall. 





Clinton D. Lasher, State Agent for 
the Home Insurance Company of New 
York in Indiana, succeeds the late J. K. 
Lesch as general manager for the Home 
at Chicago. 





Edward Brown & Sons, San Francisco 
general agency, appointed general 
agents for the Pacific National Fire in 
Oregon, Idaho, Washington and Mon- 
tama. 


American Indemnity Company and 
Independence Indemnity Company 
carry dispute over Mullin-Acton agency 
failure to Superior Court. 





Federal Government bringing new 
charges against Darby A. Day and Je 
rome B. McCutchan. 





Samuel Shriver, former vice-president 
of the United States Fidelity & Guar- 
anty Company, dies. 





Fidelity & Deposit Company of Bal- 
tmore, Md., declares a quarterly divi- 
tend of $1 per share. 





D.C. Cromwell of EI Paso, Tex.. 
tamed general agent for Arizona and 
New Mexico of the Lincoln Fire Insur- 
ace Company of New York. 
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SOUNDINGS 


_—————By ROBERT WADE SHEEHAN————— 














OMEWHERE between the group that 

does the thinking for America and the 
group that does the work which the thinkers 
bid is a class which we might broadly de- 
scribe as “fashionable.” It is rather difficult 
to designate them precisely, but usually they 
can be recognized by their hall-mark, which 
is the word “smart.” Just what makes a per- 
son, or an idea, or a saying “smart” is not a 
matter of definition, for smartness is a cult 
in which membership is not attained by ad- 
herence to any commonly known standards. 
Most of us will never know the password. 
Like the Hairy Ape, we just don’t belong. 

Right now, for example, it is smart to be 
poor. Now many of us can understand why 
it is very unfortunate to be poor, and some 
of us might think it a blessing for “they 
shall see God,” but just why it is smart, or 
“chic,” is a bit baffling. Nevertheless, that 
is the vogue, and it is to the people who would 
rather be smart than President that the anti- 
hoarding campaign should address itself. 

Back-stairs gossip trickling out from the 
salons of the fashionable also advises us that 
it’s smart to be just a wee bit revolutionary. 
Of course, that doesn’t mean that one has to 
mingle with the evil-smelling crowds in 
Union Square and get one’s head cracked 
open by a policeman, but to say, between sips 
of one’s cocktail, that “capitalism is all 
washed up,” is to express an extremely smart 
attitude. 

Not very important—this smartness—it’s 
true, but neither is it helpful to the people 
who are wise enough to see that an improved 
capitalism will make this world a pretty de- 
cent one in which to live. 


railroad bonds. 
vested was $11,415,854. 








Tide 
Current Economic Trends 


Life insurance companies, according 
to George A. Miller in the New York 
Evening Post, invested 29.4 per cent 
of their available funds during the 
week of March 26 in city loans, 27.3 
per cent in United States Government 
bonds, 17.2 per cent in public utility 
bonds, 11.2 per cent in farm mort- 
gages, 7.7 per cent in state, county 


and municipal bonds, 6.6 per cent in 
Canadian bonds, 0.5 per cent in mis- 


cellaneous bonds and 0.1 per cent in 
The total amount in- 





Customers of the gas industry in- 


creased from Jan. 1, 1921 to jan. 1, 


1931 from 11,452,000 to 16,009,000, a 


gain of 40 per cent. Manufactured gas 


used gained 19 per cent and natural 
gas used increased 111 per cent. 





Bradstreet’s Index to Wholesale 
Commodity Prices declined to 7.1515 


on April 1, as against 7.3186 on March 


1, a drop of 2.3 per cent. 


Fisher's Commodity Index was off 


0.2 per cent last week and now stands 
at 62.9 of the 1926 level. 





The Railroad Credit Corporation 


loaned $2,363,120 to railroads during 
the first month of operation. 
approved a total of $14,538,452. 


It has 





Sugar consumption in the United 


States in February amounted to 383,- 
000 long tons compared to 379,970 
same month 1931. 





The New York Herald Tribune 
shows the composite average of 70 in- 
dustrials decreased during the week 
ending April 2 from 115.36 on Monday 
to 113.44 on Saturday, 30 average rails 
decreased from 26.78 to 24.61. 30 
bonds decreased from 80.90 to 79. 





United States cotton exports totaled 
931,210 bales during March, against 
615,492 bales in March, 1931. 





Winnipeg wheat prices gained 134 
cents during the week. 





New Italian internal loan of one bil- 
lion lire to be opened April 7 for sub- 
scription is expected to be oversub- 
scribed. 





Small industrial plants score gains in 
New England. 





Business shows slight advance in St. 
Louis area. 





Why An Insurance Exposition? 


A German Correspondent Points Out the Values 


Inherent in “Fighting Danger,” the Insurance 


Exhibit Which Will Be Staged in Berlin in 1933 


N the summer of 1933, the German 
capital will run off, on a large scale, 


an exposition under the slogan: 
KAMPF DEN GEFAHREN (mean- 


ing Fighting Danger). It is propa- 
gated and will be operated by the city 
of Berlin which, in recent years, has 
shown remarkable ability (and suc- 
cess) in the way of shows, exhibitions, 
fairs and the like. But in the past 
such 2fforts were almost exclusively re- 
stricted to very concrete things such 
as big industries, public utilities, sports, 
crime, hygiene, etc. The plan behind 
the exhibitions was, either to sell some- 
thing if business interests were in- 
volved, or to show and explain some- 
thing in which the public was inter- 
ested. But in the latter case there 
was no talk nor intention of sales. 

The exposition which we mentioned 
above is a novelty in this way: it dem- 
onstrates everything that is connected 
with “danger”; on the other side it 
spreads before the public eye an im- 
portant force of our modern economic 
system, insurance; and it does so 
without the slightest trace of business 
propaganda. In this should lie the ef- 
fectiveness of the planned exposition, 
and its benefits for the insurance in- 
terests. 

According to present plans there will 
be four important departments: The 
first will show dangers, their recogni- 
tion and appreciation as such. Cause, 
development, symptoms, extent and con- 
sequence in each particular field—home, 
street, physical and mental diseases, 
office, climate and a multitude of others 
—will be thoroughly described and il- 
lustrated. The meaning of this Depart- 
ment 1 will be that nothing whatever 
can be done about any sort of danger 
as long as it is not duly appreciated. 

In the next section, prevention and 
anticipation will be discussed. The 
work of scientists and inventors is to 
be graphically described in detail. The 
wide field and the numerous efforts 
embracing “prophylaxis” will find their 
proper background in this exposition. 
The meaning of Department 2 will be: 
“There are plenty of dangers. They 


all can be prevented. Let us show you 
the HOW!” 


By GERHARD HERSCHFELD 


The next logical step is to show how 
to fight danger, if it has neither been 
recognized early enough nor properly 
anticipated. This is the department 
where the public will find most of the 
things, remedies and advices of which 
it has more or less of a knowledge and 
experience. But then again Department 
3 will likely be the most extensive in 
the exposition because it is with regard 
to “fighting dangers” that the public 
needs help and information most, not- 
withstanding the limited amount of 
knowledge it may The very 
fact that must space and effort will be 
given to this department tends to show 
that the other two fields, that of dan- 
ger-appreciation and that of danger- 
anticipation, are still very much neg- 
lected. 

We come to the last department, 4, 
which will give insurance its chance. 
What the German insurance interests 
will make of the opportunity remains 
te be seen. But it does not take much 
optimism nor foresight to see the tre- 
mendous advantages that may accrue 
from large-scale expositions to any 
branch of insurance in almost any 
country where insurance has become a 
dominant factor in the economic life 
of the nation. Let us look for a mo- 
ment into the principles underlying in- 
surance and it will become more clear 
just where the advantages of this Ber- 
lin exposition lie: practically any ef- 
fort which, in one way or the other, is 
connected with the insurance branch, is 
based on one of these two fundament- 
als: security, or protection against 
threatening or actual dangers. On this 
basis, the public is approached; in this 
light, the insurance salesman presents 
his arguments; in this way, the insur- 
ance customer looks upon the branch. 
However, in a relationship where trust 
and confidence were the essential is- 
sues, a note of distrust and suspicion 
was brought in: the salesman is, quite 
naturally, inclined to think first in 
terms of business, and afterward about 
the interest of his customer. This, of 
course, he does not do purposely; yet, 
in many cases he will not be able to 
successfully counteract this very nat- 

ural and very human tendency. It is a 


possess. 





self-defense, 
self-protection and self-providing. 
The sales agent is, at least human- 
ly, quite justified in his attitude. But 
it has its inevitable effect upon the cus- 
tomer in particular and the insurance 


matter of _ self-interest, 


business in general. The customer 
knows that insurance is by no means 
as altruistic as it is frequently pre- 
sented. He that the agent de- 
scribes the very dangers against which 
he has insurance to offer. In other 
words, the customer is, as a rule, quite 
conscious of the fact that the propo- 
And in this lies the 


sees 


sition is one-sided. 
disadvantage of insurance-salesman- 
ship as practised today. It is not ob- 
jective enough. The purpose of insur- 
ance may be really as wonderful and 
beneficial to the people as it is prom- 
ised. But we shall not get away from 
the fact that the purpose is sometimes 
materialized through the activity of the 
“¢o-between,” because the material in- 
terest is too obvious. 

It is at this point where the advan- 
tage of the above exposition plan comes 
in. The German and, incidentally, for- 
eign insurance branches, will have no 
limit in explaining their plans, pur- 
poses and policies to an attentive pub- 
lic. They can display an enormous 
amount of publicity, but it is not the 
usual kind of publicity; because this 
time it will not carry a flood of adver- 
tisements with it. It will stand on its 
own feet and it will speak through 
itself. 

The exposition will give the insur- 
ance companies a fine opportunity for 
a sweeping educational campaign such 
as would take a great number of agents 
a good many days to carry through with 
the same effectiveness. Approximately 
one and a half million people are ex- 
pected to see the insurance exposition; 
this is an estimate based on the many 
exhibitions the city of Berlin had ar- 
ranged during the last five years. 

Another advantage lies in the possi- 
bility of giving, in graphical and im- 
pressive form, a clear picture of the 
enormous ramifications of the insur 
ance business. How many people, ! 
wonder, know about the part insur 

(Concluded on page 13) 
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“Greater Safety—Lower Rates” 


This Is the Gospel to Preach to Insurance Buyers 
Throughout the Land and no Group Is Better Equipped 
to Spread the Doctrine Than the Local Agents 


By ALBERT W. WHITNEY * 


Associate General Manager, National Bureau of Casualty and Surety Underwriters 


HE insurance companies and their 
agents have not always worked 
together with the effectiveness 
that their close interdependence would 
seem to require. A situation has arisen 
today, however, in which there must 
be the greatest possible cooperation. | 
refer to the automobile situation. In- 
creased automobile rates have produced 
a sales resistance which is against the 
best interests of both companies and 
agents, and the best cooperative ac- 
tion by these two interests are needed 
if the difficulties are to be surmounted; 
it may be that the necessity of work- 
ing together on this matter which 
affects both interests so profoundly 
and so identically may be what is 
needed to bring the insurance com- 
panies and their agents into the closer 
relationship that is so much to be 
desired. 
Automobiles rates ought to come 
down; there is no question about that. 


This is not only so from the stand- 
pint of the companies and their 
agents, but it is even more so from 


the standpoint of the public, for high 
rates represent not merely an economic 
burden but a tragedy of death and 
suffering that bears heavily upon so- 
“ety. 

There is a right way and a wrong 
way, however, to bring rates down. 
The wrong way is to attempt to bring 
pressure upon the rate-making organi- 
tation, the Bureau, arbitrarily to re- 
juce the rates. If rates were made 
whitrarily there might be some justifi- 
tation for this, but rates are not made 
arbitrarily; they are the reflection of 
os cost and claim cost actually ex- 
verienced. We cannot act contrary to 
what facts indicate is necessary with- 
ut subjecting the companies to almost 
*rtain disaster. In any plans for get- 
ung the companies, the agents and the 
publie together on this problem, the 
‘asis must be a belief in the ability 
and integrity of the Bureau as a rate- 
making institution. 

‘From an address before thé mid-year 


Meeting of the National Association of In- 
Mirance Agents at Cleveland 
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Albert W. Whitney 


The only right way to reduce auto- 
mobile rates is to get at the causes of 
the increased rates and these 
There are two causes— 
first, an increase in the number of ac- 
cidents and hence in the number of 
claims, and second, an increase in the 
amount paid per claim. 


remove 


causes. such 


Insurance is primarily distributive, 
the collection of premiums from those 
who are exposed to a hazard and the 
distribution of the fund so collected to 
those who have suffered the misfortune. 
There is another side of insurance, 
however, that is into greater 
and greater importance, and that is the 
prevention of the misfortune itself in- 
stead of the prevention merely of the 
effects of the misfortune. The insur- 
ance company is eminently fitted to 
take on this second function; it is the 
logical prevention expert; there is no 
one that is so well able to do this im- 
portant work. The insurance company 
is itself vitally interested in cutting 
down losses; it can, on account of its 
great mass of business, afford to under- 


rising 





activi- 
ties; it has a great army of agents, 
scattered throughout the country who 


take extensive conservational 


are in the most intimate touch with 
the assured and who are in a position 
to carry the gospel of safety and to 
put it to work. 

We cannot spend the time, however, 
to theorize about a general situation 
in view of the very concrete and par- 
ticular situation which is before us, 
namely, traffic; this is the immediate 
subject for consideration. You are 
aware of what has happened in the 
field of automobile rates; I presume 
you know also the general facts of the 
situation, deaths last year of certainly 
ever 33,000, a million people seriously 
injured and an economic loss alone 
that was over four times the fire loss 
of the country. The traffic situation 
is now one of our major problems, and 
the remarkable characteristic of the 
situation is that the country can have 
gone so long without becoming thor- 
oughly aroused to it. 

This popular awakening is surely due 
to come very soon, and my message to 
you is that the insurance agents of the 
country are the logical people to bring 
this about. The work has been started; 
the way has been prepared; we know 
what needs to be done; what is needed 
now is a body of practical, energetic 
men that can carry the message into 
every town and hamlet of the country 
and get results. You, I believe, are 
preeminently the men to take the lead- 
ership in this undertaking. You have a 
large business stake in the enterprise, 
you have local contacts of the greatest 
importance, your leadership will be rec- 
ognized and respected. You have it in 
your power to awake the country and 
to put over a movement that will bring 
the traffic problem under control. 

I am prepared, however, to go fur- 
ther than that and to say that you 
have a duty to the public in this emer- 
gency and not only that but an oppor- 
tunity which you cannot afford to miss. 
The people are becoming conscious of 

(Continued on page 13) 
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Economic Phases of The Rural Fire Waste 


~ By I. D. GOSS* 


The Manager of the Conti- 
nental’s Farm Department 
Reveals a New Depression 
Factor 


we consider this subject is that the 

rural blaze still mounts toward the 
heavens with unabated fury. I much 
regret to report that this blaze mounts 
higher today than ever before. In the 
brilliant glow which this huge pillar 
of fire casts upon the sky, we see some 
things which are disquieting to those 
of us who have actively, and we have 
thought, constructively devoted our 
efforts to this field. We can almost be- 
lieve at times that we see in flicker- 
ing red letters that old condemnatory 
message pronounced upon the unprofit- 
able servant. How, now are we to 
justify our efforts, if in spite of our 
research and agitation, the fires which 
burn upon our farms continue their 
devastating course and exact a larger 
and larger tribute from this sorely 
pressed industry? 

It is a well known fact that rural 
fire losses in 1930 were greater than in 
any year preceding. We passed this 
over with the explanation which served 
as a soothing unction to our souls, that 
the heat and drought of that year gave 
unprecedented encouragement to the 
propagation of fire by reducing the en- 
tire country to the nature of a tinder 
box. So far so good, and our robes 
might have remained white if there 
had followed in the more normal sea- 
son of 1931 a horizontal reduction of 
the farm fire waste. But alas and 
alack, this devoutly hoped for result 
did not follow. Reliable evidence found 
in the experience of insurance com- 
panies, both stock and mutual, special- 
izing on rural property, shows con- 
clusively that the year 1931 saw a still 
further increase in farm fire losses and 
fairly outdid the tinder-box era of 1930. 
What little we have seen of 1932 offers 
no ground for belief that the tide has 
turned. 

I am expected to discuss here today 
the economic aspects of the rural fire 
waste. I want to approach the sub- 
ject from two angles—first, the effect 
of the fire waste upon the economic 


Te fact that stands out today as 





*From an address before the Fire 


Waste Council at Washington, April 1. 


welfare of agriculture and, second, the 
effect of the economic welfare of agri- 
culture or the lack of it, upon the rural 
fire waste. Much has been said and 
written on the first angle of this ques- 
tion, the direful effects of the fire 
waste as a tax upon the resources of 
agriculture. On all sides we hear of 
the straightened circumstances of the 
farm people. These stories are not 
exaggerated in the main, for in this 
broad land of peace and plenty, there 
are today areas of normal fertility 
where live stock are dying of starva- 
tion and where farm families are sub- 
sisting on charity. Our farms are not 
prosperous anywhere today, and in 
such a situation the needless burden of 
taxation imposed by the fire waste 
would not be tolerated if clearly under- 
stood. If agriculture had this hundred 
million dollars to spend for actual 
necessities, it would effectively relieve 
the pinch of want in all the more un- 
fortunate farm areas. If agriculture 
had this hundred million dollars to 
spend for luxuries, many of the wheels 
of industry now still, would start turn- 
ing, which shows how vitally industrial 
recovery is linked up with farm wel- 
fare, and there are many who believe 
that the currents of trade will be un- 
able to flow with full power until such 
time as the farm people are in reach 
of something more than bread and in- 
terest and taxes. The millions of this 
fire toll would buy new radios for half 
of our farm families and a new Ford 
car for one out of every 25 of these 
families, or a third of these families 
could buy a new parlor suite. These 
things would bring happiness and com- 
fort and contribute to the well being 
of millions of good people who deserve 
the best things in life. But to spend 
this huge sum in support of a program 
of destruction is quite another’ matter. 
Instead of buying happiness and com- 
fort and life abundant, it represents 
the cost of misery, suffering, incon- 


venience and impoverishment. And jp 
a broader sense it acts as a brake upon 
the wheels of industry, promotes up. 
employment and general economic stag. 
nation. We need here a clarity of 
vision on the part of agriculture which 
will see that a vigilant fire conscious. 
ness would wipe out at one stroke the 
large residue of preventable losses and 
bring the much desired tax reduction 
which at the moment engages the first 
attention of the country. 

If the years of stress through which 
we are passing teach us anything, it 
is the necessity of eliminating useless 
waste as a prerequisite of sound pub- 
lic welfare. Wastefulness is not the 
mark of a successful people. Thrift 
and industry make for solidity of char- 
acter and for prosperity. In all walks 
of life, individuals, organizations and 
associations have learned this lesson 
and are looking about them for ways 
and means to check waste, to conserve 
all resources and to promote all meas- 
ures of efficiency. Wastefulness is one 
of the by-products of inflation and of a 
prosperity built upon fictitious values. 
When it has been pyramided just s» 
far, the structure of which it is a part 
must fall, as it fell to our despair 
within the memory of all. The founda- 
tions of normalcy are built upon pub- 
lic habits of concern for the conserva- 
tion of the world’s goods. In a day 
when wealth and material blessings 
are not thrust upon us out of the blue, 
and when they must be fairly won by 
honest toil and the exercise of sound 
judgment, it then becomes all men who 
would hold their place among us, to 
put away forever that attitude of un- 
concern which allows them to tolerate 
such a foolish and unnecessary burden 
as is represented by the fire waste. 
Agriculture above all, has no margin 
to spare above its actual requirements. 
The fire waste which it carries must 
be characterized as nothing less than 
an economic blunder. The sooner it 








Our farms are not prosperous anywhere today, and in such 
a situation the needless burden of taxation imposed by the 
fire waste would not be tolerated if clearly understood. If 
Agriculture had this hundred million dollars to spend for 
necessities and luxuries, it would effectively relieve the 
pinch of want and many of the wheels of industry, now still, 


would start turning. 
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yes itself as the victim of this blunder 
the sooner it will take steps to free it- 
sf from this burden under which its 
feet are faltering. 

I seem to see the personified agri- 
eiture of this great country bearing 
3 huge cross. Its upright is a wide 
nad stretching from the Dominion of 
Canada on the north to the mouth of 
the Rio Grande on the south; its cross 
beam is another wide thoroughfare 
traversing the nation east and west 
from the Atlantic to the Pacific. With 
magic speed we pass over the full ex- 
tent of this broad highway, a total dis- 
tance of four thousand miles on the 
frst day of the year, and here is what 
ge see. There are four 80 acre farms 
to the mile on each side of this road 
and on the front lawn of each farm 
there stands a comfortable home repre- 
senting an expenditure of $2,000 and 
a neat, ample barn with a value of 
$1000. There are eight of these at- 
tractive and happy homes to the mile, 
housing a contented people and as at- 
tractive an exhibit of farm residential 
igeilities as one will ever see, stretch- 
ing out along this great highway, 
spanning the length and breadth of the 


nation. Here is a sight which attests 
the good taste and stability of the 
farm people. 


Our inspection tour is ended. One 
by one the pages of the calendar are 
turned over and we come at last to 
the end of the year. The season 
eckons us to mount our magic chariot 
for another trip of inspection over this 
same highway. And what do we see 


now with the lapse of a year? Sadly 
we look upon a pitiful exhibit of 
lackened masonry and ashes, eight 


miform heaps to each mile to the very 
ed of the road. Here is a deplorable 
peture of waste and this transverse 
tighway stands out against the map 
if the nation as the fiery cross, which 
agriculture is carrying down the years 
@ its great detriment. 








Why an Exposition? 
(Concluded from page 10) 


mee plays in transportation and in- 
tustry, in finance and trade, in the life 
i the family and the individual per- 
“8, in sports and hygiene, in school 
ad church and in how many other ac- 
Wites, social, public or private? 

But the greatest chance may, no 
tubt, be found in the objective ap- 
mach. Nobody will stand between in- 
Wfamce proper and the public’s in- 
"test. There will be no forced sales- 
™amship, no hard driving, no high-pres- 
“@@ persuasion. People will have an 
WPertunity (and they will welcome it) 
tgetting their own reaction and form- 
™ their own conclusions. 
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I want now to turn over this ques- 
tion and take a look at the other side 
of it, a side which has not so common- 


ly been brought to attention. We con- 
cede that the rural fire waste helps to 
disturb the economic status of agri- 
culture. Let us also recognize that 
conversely the disturbed economi¢ 
status of agriculture adds materially 
to the rural fire waste. 

We will start with a perfectly ob- 
vious fact that a steady and long 
deterioriation of physical properties is 
the inevitable result of the reduced and 
inadequate income of agriculture. This 
is sure to cause conditions to be set 
up which make for an increase of fire 
losses from natural causes. Old and 
frayed shingle roofs and _ cracked 
chimneys which are known to be 
hazardous are tolerated for lack of 
ready cash. These examples and 
others which could be mentioned, serve 
to show how unavoidable natural decay 
is permitted to go on in times of finan- 
cial stress until the many properties 
thus affected are seriously endangered. 
In the twelfth year of our agricultural 
depression we are seeing today what 
is doubtless the most serious neglect of 
farm improvements which has ever 
afflicted this industry. And what is 
still more to be regretted is the fact 
that the end of this physical decay is 
not in sight. It is a situation in which 
we may expect to see a further increase 
of preventable fires which the farmer 
could and would prevent, except that 
his ready hands are lashed to his sides 
by the lariat of his economic ills. 

I wish it were possible to stop here 
and to say that this is the only way 
in which agriculture’s economic re- 
verses are contributing to the fire 
waste. On the contrary, I am obliged 
to speak of the moral hazard which is 
trailing this depression as a pack of 
ravening wolves would stalk a hapless 
traveler across the wastes. 

And so the rural fire waste has been 
augmented not alone by a dozen phys- 
ical defects, but by that which we set 
down in fire loss statistics as the 
“cause unknown,” which stripped of its 
veneer means, in many cases, nothing 
less than the flaming torch in the hands 
of the criminal arsonist. Year after 
year we have seen more of it. We know 
that the arsonist is doing his work 
today and every day and that the de- 
struction for which he is responsible 
goes to make up the mounting fire 
waste on our farms. We know that 
every man is taxed to pay for this de- 
struction. Yet the honest public is 
slow to be aroused. It is still inclined 
to feel that this is none of its business. 

It is time that we should take a look 
at the kindly and well intentioned actor 
in this play, who to the unknowing 
might be regarded the arch conspirator 
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in this drama of destruction. He is no 
other than the innocent and benevolent 
institution of insurance, who to all of 
his own intents and purposes would do 
no other than extend his strong arm of 
help and protection over all of our 
rural expanse. Insurance has here 
been victimized. It is farthest from its 
thought to offer a reward for ‘dis- 
honesty—for the destruction of. prop- 
erty. Its offer of help has been re- 
ceived with scorn and mockery by such 
as would use this indispensable service 
for ulterior ends. Insurance has to 
this extent moved out of the realm in 
which it is expected to function. It is 
being used as a helping hand to those 
in financial distress. Insurance at this 
time has become a sort of shock 
absorber to relieve economic stress and 
strain. A representative of one of the 
Federal Land Banks told us the other 
day, that to a surprising extent their 
insistent demands for payments in 
arrears were being answered by notices 
of fire losses. 

What will 
agriculture? 

It will save for the farmer a large 
fortune in hard earned dollars on the 
one side; and on the other it will save 
and restore his well earned reputation 
for being the soul of honor and the 
moral sinew and fiber of this great 
country which from the day of the 
hardy pioneer he has so manfully 
helped to build. 


fire prevention do for 








“Greater Safety—Lower Rates’ 
(Continued from page 11) 


the situation. They will not only ac- 
cept your leadership but they will look 
to you for help; you cannot afford not 
to accept the responsibility. 

It is not generally known that the 
Bureau has, in addition to such work, 
been carrying on for a number of years 
conservational activities of importance. 
There has been little attempt made to 
publicize this. We have believed that 
the more necessary thing was first to 
get a substantial body of accomplish- 
ments to our credit, and when the time 
came for publicity it would be a com- 
paratively simple thing to get a knowl- 
edge of this before the proper people. 
The time has now come for bringing 
what we have done to the attention 
of the agents, not merely for their gen- 
eral information, but because it should 
form a basis for their work in the com- 
munities. 

The first appropriation for work of 
this kind was made about ten years 
ago, and at that time it was decided 
that such activities should be directed 
along fundamental lines. Nothing is 
more basic than education, and accord- 

(Concluded on page 36) 
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Missouri State Life 
Has New President 





William T. Nardin, St. 
Louis Business Man, 
Now at Helm; Popular 
Selection 





The election of William T. 
Nardin, St. Louis business 
executive, as president of the 
Missouri State Life Insur- 
ance Company is expected to 
speedily and permanently ter- 
minate all of the troubles of 
that company, and it is an- 
ticipated that under his lead- 
ership it will soon attain the 
place in the life insurance 
world to which it is entitled. 

Mr. Nardin was unani- 
mously elected by the board 
of directors of the company 





| 


on April 2 after United | 
States District Judge Charles | 


I. Dawson 
nounced he would be unable 


to accept the position. After | 


definitely an- | 


Judge Dawson’s declination | 


of the presidency, Harry S. 


Tressel resigned as executive | 


vice-president of the com- 
pany. Judge Dawson and 
Tressel will continue as mem- 
bers of the company’s board 
of directors. 

Following the election of 
Mr. Nardin the following 
brief formal announcement 
was handed to the press at 
the company’s executive of- 
fices: “Mr. William T. Nar- 
din was elected President of 
the Missouri State Life In- 
surance Company by unani- 
mous vote of the Board of Di- 
rectors at their meeting this 
morning. 

“The election of Mr. Nar- 
din followed the declination 
of Judge Charles I. Dawson 
of Louisville, Ky., to accept 
the office of President to 
which he was elected last 
January. Judge Dawson will 
continue to serve as a direc- 
tor of the company. 

President Nardin’s salary, 
it is reported, will be $25,000 
a year, but he will not de- 
vote all of his time to the 
Missouri State Life. He is 
also vice-president and gen- 
eral manager of the Pet Milk 
Company of St. Louis, one of 
the largest manufacturers of 
condensed milk in the world. 
He does not intend to relin- 
quish his position with the 
company. 

Nardin took a place on the 
Missouri State Life’s board 
of directors at the annual 
meeting held on Jan. 19. 


Life Insurance 
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Thumb Nail Biography 


Born in Rushville, IIl., 
fifty-seven years ago, Mr. 
Nardin graduated from the 
law school of Missouri Uni- 
versity in 1907, and prac- 
ticed law in St. Louis until 
1919. During the greater 
part of that time he was a 
law partner of the late Xeno- 
phon P. Wilfley, one time 
United States Senator from 
Missouri. In 1919 he joined 
the Pet Milk Company and 
served as chairman of the 


Canned Milk Committee of | 
the wartime United States | 


Food Administration in 1917. 


| His wife has been active in 


Republican politics for sev- 
eral years and at present is 


Republican City Committee- | 


woman from the Twenty- 


eighth Ward of St. Louis. | 
The Nardins reside at 6253 
Westminster Place. 


















New Action Against 
Missouri State Life 





Vice-President Allen May 
Declares Suit Devoid 
of Merit 





Allen May, vice-president 
and general attorney for the 
Missouri State Life Insur- 
ance Company, St. Louis, 
Mo., characterized the re- 
ceivership suit filed at Chat- 





tanooga, Tenn., April 45, 








In addition to being vice- 
president and general mana- 
ger of the Pet Milk Company, 
Mr. Nardin is also a vice- 


board of directors of the 





president and member of the 





against the company by P, 
L. & J. R. Wilkinson ag ab. 
solutely without merit. This 
suit evidently is an emanga. 
tion of a legal action 

waged between the Wilkin. 
sons and the Missouri State, 
and has no connection with 
any of the other stock ae. 
F. L. Wilkinson had a 
mortgage loan from the In. 
ternational Life of St. Louis, 
a company which was reip. 
sured in 1928 by the Missourj 


The Missourj 


State brought suit under the 
mortgage and Wilkinson filed 
a counter claim. 
these actions are still pend. 
ing and on Tuesday of this 
week Wilkinson filed suit, 
Mr. May could not identify 
Wilkinson, 
that F. L. Wilkinson was at 


Both of 


but said 


First National Bank in St. | one time a general agent for 
| the International Life. 


| Louis. 


“natural” 


The Prudential 


Insurance Companp of America 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 


BUYING and SELLING 


There is one type of man who BUYS his life 
insurance protection, needing little SELLING 
to influence him. 


Summed up, he has three 
cardinal virtues. They are: 
He meets all duty squarely. 
He recognizes his obligations. 
He is just. 


He is a 
prospects. 


among 
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Inter-Southern Life 
Under New Heads 


Dorsey Resigns as Presi- 
dent To Become One of 


Three Trustees 


Following a series of con- 
ferences in Louisville, Ky., 
last week plans were agreed 
upon whereby control of the 


Inter-Southern Life Insur- 
ance Company, Louisville, 
wil be more _ intimately 


placed with the business men 
of its home office city. Ma- 
chir Dorsey, as had been an- 
ticipated for some time, ten- 
dered his resignation as pres- 
ident of the company, a posi- 
tion he has filled since the 
resignation of Carey G. 
Arnett, last January. 

Under the new plan of op- 
eration, controlling stock in- 
terest will be trusteed under 
direction of three trustees. 
Mr. Dorsey, Judge Charles 
I. Dawson, recently  suc- 
ceeded by W. T. Nardin as 
president of the Missouri 
State Life, and Judge Ernest 
§. Clarke, vice-president and 





trust officer of the First Na- 
tional Bank of Louisville, fill 
the trusteeship. The new 
plans were worked out with 
the active participation of J. 
Dan Talbott, State auditor, 
Insurance Commissioner Jess 
G. Read, Oklahoma, who is 
secretary of the National 
Convention of Insurance 
Commissioners and chairman 
of the convention’s commit- 
tee on examinations, and 
other interested officials. 

Judge Dawson and Judge 
Clarke succeed as trustees C. 
Edwin Johnson and Harry 8S. 
Tressel. No announcement 
as to the new president of 
the company has been made, 
although it is expected that 
the appointment will come 
from the home State. 





Trenton Farewell Banquet 


On a recent Saturday eve- 
ning at the Everglades Inn, 
Trenton, N. J., the Trenton 
District staff of the Colonia] 
Life Insurance Company ten- 
dered a testimonial and fare- 
well banquet to Thomas J. 
Guiniven, retiring manager. 
Mr. Guiniven has been with 
the company for over ten 
years and for eight years has 
been manager of the Tren- 


| ton office. 
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The Union Labor Life 


Insurance Company 


An old line legal reserve insurance company 
with a New Appeal, transacting Life, Waiver 
and Income Disability and Double Indemnity 


WE ISSUE a full line of policies including: 
Modified Life Policy (5-Yr. period) 


Juvenile Policies—with or without insurance 
Insurance with Annuity Contracts (Ages 60 


Family Income Plan—(including a 20% im- 
mediate death payment) 

Insurance on Small Loan Borrowers; Group 
Insurance; Wholesale Term Insurance 

WE OFFER an attractive agency contract 
with non-forfeitable renewals. 

WE FURNISH numerous and valuable leads, 
plus the active assistance of field men. 

A real opportunity to join a progressive and 
growing life insurance company. Apply now 


THE UNION LABOR LIFE 
INSURANCE COMPANY 
WASHINGTON, D. C. 
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NEW YORK LIFE’S 
RADIO 
PROGRAMS 


**Great Personalities” 
by FRAZIER HUNT 
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April 12: A Story about William E. 
Borah, United States Sen- 
ator from Idaho, one of 
the most colorful and in- 
dividualistic figures in the 
Congress of the United 
States. An eloquent orator 
and original thinker, Sena- 
tor Borah is a personality 
to be reckoned with in 
contemporary history. 
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The agents of all companies are in- 
vited to tune in on our programs 
every Tuesday evening on 
any of the following 


stations: 

























9:30 Eastern Time.... New York ....... (WJZ) 
“ “ .... Boston 
“ .... Springfield 
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. . Cedar Rapids, Ia.(KWCR) 
_. Council Bluffs, Ia.(KOIL) 


NEW YORK LIFE 
INSURANCE COMPANY 


51 Madison Avenue 
NEW YORK, N. Y. 
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ovth Ameri ' ivan Reassurance Company 














Livingston's Aide Talks on 
| Stability 


General agents of the Con- 
tinental Assurance, meeting 
at the Hotel Hayes, Jackson, | 
Wich., last week, for a State | 
sales conference, heard an ex- 

ition of the Michigan de- 
ent’s stand on destruc- | 

tive competition by Ralph | 
‘Wade, second deputy commis- 
soner. Mr. Wade, following 
the footsteps of his chief, 
Commissioner Charles D. 
Livingston, told the agents of 
the disastrous effects of ques- 
tioning the financial strength 
af competitors. Such meth- 
ods, he said, are always sus- 
pect and leave the prospect’s 


| 
| 








faith in insurance as an in- | 


situation impaired. 


Home Life Appointment 


John M. Clayton has been | 


appointed assistant manager 
a@ the Russell M. Simons 


Agency of the Home Life | 


Insurance Company of New 


York, located in the Home | 


Office Building. Mr. Clay- 
tom will have charge of the 
okerage and surplus de- 
partment, being the outside 


cmtact man for the agency. | 
He has had a wide life insur- | 


ame experience and is well 
known on the street. 





____§ 





Massachusetts 
Mutual Life 


a synonym for 
Quality and 


Excellence in 
Life Insurance 


Massachusetts 
Mutual Life 


Insurance Co. 


Springfield 
Massachusetts 





Organized 1851 
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Lincoln. 
National Life 
_ Insurance Company 
\ 


| superintendent of the 
Insurance Company | 
in 1914-1915 and assistant | 


| 





Ft;Wayne. Ind. 








| Edward G. Portch Dies 


| Edward G. Portch, branch 
manager, ordinary agency, of 


Myrick Production Roy W. Howard Biography 


The paid-for business for | Roy W. Howard, chairman. 
the Julian S. Myrick office in| of the board and in associa- 


the Life Insurance Company | New York for the month of | tion with Robert P. Scripps, 


|of Virginia, 


26. He went with 


March 


cessful agency heads. 





J. William Johnson 


J. William Johnson, retired 
| secretary of the Mutual 
| Benefit Life Insurance Com- 
pany, died on March 30 at 
his home in Summit, N. J., at 
| the age of 82. He began his 
career with the company in 

May, 1865, at the age of six- 
| teen. He was appointed as- 
| sistant secretary on Jan. 21, 
| 1889, and secretary on May 
| 17, 1905. He retired Dec. 31, 


1927. 


R. H. Keffer Production 


| R. H. Keffer, general agent 
| of the Aetna Life at 100 Wil- 
liam Street, New York City, 
| announces paid-for business 
| of $2,207,948 for the month 
|of March, as compared to 
$1,862,550 for the month of 
March, 1931, an increase of 
$345,398. 





Reserve Loan Life Manager 


The Reserve Loan Life In- 
surance Company of Indian- 


apolis has appointed Ben 
Butzel as resident general 
agent and manager for 


northern New Jersey. 

Mr. Butzel was assistant 
Pru- 
dential 





| agency 


manager of the 
Equitable Life 


Society in 1924, 


in Cleveland, 
died suddenly at his home on 


the company in June, 1929, 
and was one of its most suc- 


March, 1932, was $2,700,591, | editorial director of the 
as compared with $4,948,567 | Seripps-Howard newspapers, 
was the subject of a bio- 


for 1931. For the year the hical ld 
| total paid-for business ae > ig: se 2am 
amounted to $8,082,300, as | SS ee 


— _. | and author, over the WJZ- 
with $10,501,067 | NBC network at 9.30 p. m., 
Tuesday April 5. 


compared 
last year. 





ORDINARY LIFE AT BIRTH 









FIRST NEW YORK COMPANY 
TO ISSUE THESE 
MODERN CHILD POLICIES 
Ages 0 to 10 
ORDINARY LIFE END. 85 
TWENTY PAY END. 85 
TWENTY YEAR ENDOWMENT 


PAYOR BENEFIT INCLUDED 
Liberal Commission Contract 















JOHN M. HULL, 
President 


BUFFALO MUTUAL 
‘LIFE INSURANCE COMPANY 


Founded 1872 
452 Delaware Avenue 


FRANK F. EHLEN, 


Director of Agencies 









Buffalo, N. Y. 





Assurance | 


Life Insurance 








Y 
Compare These Participating Rates! 












































A Few of Our Endowment at Age 85........ @21.81 Endowment at Ags 65....... $28.58 
Participating Economic Protector (Low Cost Retirement Income at Age 60.. 43.03 
Policies with "4 Sp mlaeaiaIrEs 28 00.08 "pediment Ssuees ot hen @8.. 02:50 
Rates aba agpeng pata Twenty Year Endowment. .... 42.76 
Per $1,000 | GUO ca sce cscs ceveces 16.58 Twenty Payment Life....... 30.04 
at Preferred Modified Whole Life 19.70 Thirty Payment Life........ 24.30 

Age 35 Family Income, 20 Year Plan 27.31 Paid Up at Age 60.......... 26.44 


Also Attractive Annuities and Juvenile Policies 
A Real Opportunity for Live Men with an Aggressive Organization 


Write to F. A. Hicks, Superintendent of Agents, for Details of Our Liberal 
Agency Contracts 


Guarantee Mutual Life Company 
a 


A MUTUAL LEGAL RESERVE LIFE INSURANCE COMPANY 
Omaha.Nebr. 


A Word to the 
Wise 





























SIXTY-FIRST ANNUAL STATEMENT 
for Year Ended December 31, 1931 





“The USE of money,” according to 
Benjamin Franklin, “is all the ad- 
vantage there is in having money.” 









Insurance in Force 
$387,823,631 
(Increase $12,579,761) 


Admitted Assets 


$72,970,833.17 
(Increase $3,356,668.18) 





Certainly, the hoarding of money 
neither promotes the safety of the 
individual nor affords any advan- 








tage to the nation. 





Life insurance provides far greater 





safety and assures the use of money 

Payments to Beneficiaries and Policyholders 
$7,188,970.44 

(Increase $227,079.41) 





advantageously for the benefit of 
both the individual and the nation. 











The 
Lire INsuRANCE CoMPANY 


IRGINIA 


Richmond, Virginia 
Incorporated 1871 


THE FRANKLIN LIFE 
INSURANCE COMPANY 
Springfield, Illinois 
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Awards to Locals 
Announced by Borden 
Committee Gives Youngs- 
town, Ohio, First Prize; 
Memphis, Tenn., Second 





In recognition of the out- 
standing contributions to life 
insurance made on Jan. 21, 
Life Insurance Day, when 
the underwriters of the coun- 
try wrote the unprecedented 
total of $175,000,000 of new 








NEW YORK LIFE TO DEFEND 
RADIO LAWSUIT 


Company Maintains Its Position Against 
Twisting Policies 











business, the committee of 
awards, acting for the Na-| 
tional Life Insurance Day | 
Committee, after examining | 
over 125 entries from local | 
associations throughout the 
United States yesterday pre- 
sented its findings to Albert | 
G. Borden, second vice-presi- 
dent of the Equitable Life 
Assurance Society of the 
United States, and chairman | 
ef the National Life Insur- 
ance Day Committee. 

Mr. Borden announced that 
im accordance with a decision 
of the judges, Judge Byron 
K. Elliott, manager and gen- 
eral counsel of the American 
Life Convention; John Mar- 
shall Holcombe, Jr., manager 
of the Life Insurance Sales | 
Research Bureau; and Roger 
B. Hull, managing director | 
and general counsel of the| 
National Association of Life | 
Underwriters, the first prize 
award went to the Youngs- 
town, Ohio, Life Underwrit- 
ers Association, which was 
cited for “the most complete 
and effective demonstration 
by any underwriters’ associ- 
ation in the country on Life 
Insurance Day.” The second 
prize was awarded to the 
Memphis, Tenn., Association, 
with the third honors going 
to Springfield, Ohio. 

The Youngstown 


Associ- | 


ation, of which Claude J. | 
Johnson is president, and | 
Lamar K. Donahay, secre- | 


tary and national committee- 
man, obtained wide local pub- 
licity on Life Insurance Day, | 
securing a large measure of | 
cooperation from the! 
churches and high schools of 
their city and conducted a 
very successful “Oldest Pol- 
tyholder Contest” with the 
cooperation of the local news- 
papers. They had many win- 
dow displays in the city and | 
also in the Postal Telegraph | 
tices; obtained the cooper- | 
ston of the local radio sta- 
ons and induced several mo- | 
Wrists to carry Life Insur- 
mee Day stickers on their 
cars. 
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| menced in Massachusetts by | 


New York, N. Y., April 6. 
—lIn a statement released for 
publication today to the ed- 
itor of THe SPEcTATOR, the 
New York Life Insurance 
Company, New York, an- 
nounces that it will assume 
all responsibility for the ra- | 
dio address delivered some | 
months ago by former Presi- 
dent Coolidge, a director of | 
the company, explains Mr. | 
Coolidge’s stand, and offers | 
to “defend by every means in 
its power” the statements 
made. 

The company’s statement 
follows: 


“The 


suit recently com- 


Lewis B. Tebbetts against | 
Calvin Coolidge and New| 
York Life Insurance Com- 
pany by reason of certain | 
statements with regard to | 
twisting in a radio address by | 
Mr. Coolidge on Oct. 6 last | 
under the sponsorship of the 
company, of which Mr. Cool- | 
idge is a director, has been 
dismissed as against Mr. Cool- 
idge upon his assurance that 
he had no knowledge of any 
controversy as to the plan of 
insurance which Tebbetts 
was advocating and therefore 
had no intention of making 
personal reference to him, 
and upon the payment to his 
attorneys of costs and legal 
expenses amounting to $2,500 
which were borne by the) 
company. Such suit has not, | 
however, been dismissed as 
against the company, which 
has at all times assumed and 
will assume all responsibility 
for such radio address, and 





Metropolitan Managers 
Meet April 26-28 


The leading managers 
of the Metropolitan Life 
Insurance Company, New 
York, will meet in the 
home office Tuesday, 
Wednesday and Thursday, 
April 26-28, for their an 
nual convention. The most 
successful agency man- 
agers from all over the 
United States and Can- 
ada, and the largest per- 
sonal producers of the 
company will be present 














No Go! 

FRANKFORT, Ky., April 
5.—Acting Insurance 
Commissioner Charles I. 
Brown today issued an 
order to the Hopkinsville 
broadcasting station to 
stop acting as agent for 
an insurance company. 











suit by every means in its 
power. 
“In giving advice to policy- 


| holders, regarding the substi- 


tution of new policies for old 
ones, Mr. Coolidge set forth 
the position which this com- 
pany has always held. 

“In our opinion, Mr. Cool- 
idge rendered a great service 
to the millions of policyhold- 
ers of this and other com- 
panies in his radio address, 
and it is to be regretted that 
any annoyance has been oc- 


| casioned him. 


“This company maintains 


|its position against twisting 
| policies. 


Our agents are in- 
structed to warn holders of 
policies with established 








| Canadian 


Results in Canada 
During Past Year 





United States Companies 
Have Over Two Billions 
Insurance in Force 





The new life insurance 
bought in Canada during 
1931 amounted to $783,019,- 
064, a decrease of $101,730,- 
684 from the amount paid 
for in 1930. The amount of 
ordinary business written in 
1931 was $581,754,118: indus- 
trial, $162,540,062, and group, 
$38,724,884. 

The results of the year 
compared with 1930 are 
summarized as follows: 
at 1930 1931 

Premiums $220,523,727 $225,152,008 
New ; 

business 884,749,748 

et amount 
pen foree 6,492,286,194 6,622,553.303 


783,019,064 


claims 41,820,339  43,158.636 


Of the $6,622,553.303 in- 
surance in force in Canada, 
companies carry 


$4,409,704,751; United States 


| 


values in this or other com- | 


panies to consult their own 
company before lapsing or 
surrendering such policies 
for the purpose of taking 
new ones.” 





George W. Pierce Made 
Manager 
George W. Pierce, Colum- 


companies carry $2,093,588,- 
564, and British companies 
carry $119,259,988. 

During 1931 the net 
amount of new business writ- 
ten in Canada by Canadian 
companies was $491,632,364, 
a decrease of $103,072,426 
from 1930; United States 
companies wrote $277,651,- 
018, a decrease of $1,624, 
837, while British companies 
wrote $13,735,682, a gain of 
$2,966,579. 

Death claims during the 
year amounted to $43,158,- 


| 630, as compared with $41,- 


bus, Ohio, has been appointed | 
| manager there for the Fidel- 


ity Mutual Life Insurance 


| Company, effective April 1. 
it will vigorously defend the | 


| agency 





Change of Quarters 


The Mississippi State 
of the Mutual Life 
Insurance Company of New 
York will be moved from 
Meridian to Jackson on April 


| 1, occupying a suite of offices 


| Life 


in the Tower building. 


Dead at 56 


C. N. Willhoite, age 56, of 





320,339 in 1930. The amount 
paid in 1931 by Canadian 
companies in respect of death 
claims, matured endowments 
and disability claims was 
$37,034,409; United States 
companies paid $17,784,833, 
an increase of over one mil- 
lion dollars compared with 
1930, while British companies 
paid $1,854,452, a decrease of 
$220,510. The total claims 
amounted to $56,673,694 dur- 
ing the year. 

The writing of this vol- 


ume of new insurance in 
1931, under world-wide de- 
pression, is probably due 


| more to confidence in it than 


Memphis, field representative | 


the Columbian 
Insurance Company, 


dropped dead at Philadelphia, 


of 


Mutual | 


| 


| 


any other single fact. The 
tap-root of legal reserve life 
insurance is the unshakable 
confidence in its ability to 
meet all of its contractual 


Miss., last week. Heart at-| obligations. 


tack was given by physicians 
as the cause of his death. 


| 


Marked progress has been 
made by life insurance. 


Life Insurance 
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TOP-NOTCHERS 


Bankers Life Salesmen Who Have Achieved 
Success Through Consecutive Qualification 
in Our Highest Honor Organization 








W. B. MAHAFFA 


ROCKWELL CITY, IOWA 


PRESIDENT’S PREMIER CLUB 
1927-1928 - 1929 - 1930-1931 
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BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 Des Moines, lowa 




















General Agent 
Contracts 


Available for 


General Insurance Firms 


in 
Ohio, Michigan and Indiana 





Write for Information 


Philadelphia Life Insurance 
Company 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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Like a Spring Tonic 


Economic spring fever demands a financial tonic. 
Field workers have such a tonic in the “Income for Life” 
policy originated by the Fidelity. Men with impaired 
estates are turning to “Income for Life” to make their 
future secure. 


FIDELITY AGENTS PROFIT 


This is a tonic for Fidelity agents, too. Other tools 
in their complete sales kit include Low Rate Life, Family 
Income, Disability benefits—both income and waiver of 
premium—and Accidental Death Benefits. They are 
backed by contracts based on more than half a century 
of fair dealing. 


Send for booklet 
“The Company Back of the Contract” 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 
Philadelphia 




















Over 450 new men and women joined our sales 
force in 1931. 

These men and women contributed over 21% of 
the company’s new business during the year. 

New agents together with those who have served 
our organization loyally for many years are respon- 
sible for the progress and prestige of the Berkshire 
Life. 

Again we give credit to our sales force for the 
gain in assets, insurance in force and good will in 
1931. 

Truly it can be said that the Berkshire Life holds 
an enviable position among the country’s strongest 
life insurance organizations. 


ASK ANY 
BERKSHIRE 
vy AGENT v 


BERKSHIRE LIFE INSURANCE 
COMPANY 
PITTSFIELD, MASSACHUSETTS 


INCORPORATED 185! 




























FRED. H. RHODES, President 
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Obligations of Business 


How “big business” is 
meeting its obligations to its 
employees is told by F. A. 
Merrick, president of West- 
inghouse Electric & Manu- 
facturing Company, in the 
aarrent issue of the Execu- 
tives Service Bulletin, pub- 
lished by the Metropolitan 
Life Insurance Company. He 
expresses the belief that 
“orporate character” is the 
most valuable asset of any 
business, and says that 
“every employee, in addition 
to his salary or wage, is en- 
tiled to share financially, in 
some form, in the prosperity 
of the company in which he 
is investing his time.” 


Retirement Program 


An insured retirement 
program, one of the largest 
ever adopted by an industrial 
organization, has been made 
effective by the Clark Thread 
Company, Newark, N. J.; J 
& P. Coats, Inc., Pawtucket, 
R. I.; the Spool Cotton Com- 
pany, New York City, their 
selling agents; and the John 
MacGregor Corporation, of 
Maine. The plan is being 
underwritten by the Metro- 
poitan Life Insurance Com- 
pany. It provides not only 
retirement incomes for moré 
than 5500 employees but also 
accident and health benefits. 
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Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited production. 
Contract as good as the best, with exclusive rights. 
Confidential communication invited from those with clean records and with 


ability to handle such an agency. Address 


EXCLUSIVE 
care of THE SPECTATOR 






























































DALLAS, TEX., April 4.— 
The Texas Association of 
Life Underwriters has 
launched a move to interest 
women in life insurance and 
already the plan is bearing 
fruit. The plan for enlisting 
the cooperation of the women 
in the necessity of life insur- 
ance and the many problems 
it solves consists of having 
the Texas Federation of 
Women’s Clubs with a mem- 
bership of 56,000 sponsor an 
essay contest, open to the 
boys and girls and the young 
men and the young women of 
Texas on the subject of “A 
College Education Guar- 
anteed through Life Insur- 
ance.” ‘The club women are 
to be judges of the essays 
and will award the prizes 
which will be paid by the 
Texas Association of Life 
Underwriters. 

The association is offering 
thirteen cash prizes for the 
best essays on the subject. 
The first prize is $65, the 
second, $40 and the third $25. 
A prize of $5 will be paid 
the ten next best essay 
writers. 

The contest will end June 
1. Already a good number 
of essays are reaching the 
various clubwomen  chair- 
men in their respective dis- 
trict. 





Association Pays Honors to 
John G. Walker 
The Association of Life 


Insurance Presidents was 
represented at the funeral 








TEXAS CLUB WOMEN 
BECOMING CO-WORKERS 





of the late John G. Walker, 
president of the Life Insur- 
ance Company of Virginia 
from 1901 to 1925 and chair- 
man of the board of direc- 
tors of that company at the 
time of his death on Wednes- 
day, March 30, 1932, by 
Angus O. Swink, president, 
Atlantic Life Insurance Com- 
pany, Richmond, Va., and 
Mott A. Brooks, assistant sec- 
retary of the association. 
The funeral was held in 
Richmond, Va., on April 2. 





San Angelo Officers 


DALLAS, TEX., April 4.— 
The following officers have 
been elected by the San An- 
gelo Life Underwriters As- 
sociation at San Angelo, 
Tex.: Luther Carter, presi- 
dent; J. P. Manley, vice- 
president, and» Arch Crews, 
secretary-treasurer. The ex- 
ecutive committee is com- 
posed of the following 
agents: J. B. Smith, A. D. 
Haynes, L. H. Stephens, R. 
L. Jones and Lloyd Grove. 





Transfer to Baltimore 


The State Mutual of Wor- 
cester, Mass., has announced 
the appointment of James A. 
Preston, for the past six 
years associated with the 
home office training depart- 
ment of the Penn Mutual, as 
general agent in Baltimore. 
Mr. Preston takes over the 
duties of his new office on 
April 11, 1932. 
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FTER all, in spite of Mr. Mona- 

ghan, I see no real reason why I 
should not accept the challenge of Mr. 
Clayton G. Hale in THE SPECTATOR of 
last week and name the three greatest 
men produced by this country. Since 
it would not be sporting to steal the 
only candidate he himself suggested I 
will leave the late Benjamin Franklin 
out. Anyhow, I got so fed up on 
Franklin as a boy, that is when I was 
a boy, that it gives me no pain to drop 
him. I always felt he was rather too 
good to be true and his pious wise- 
cracks embittered many a childish hour 


for me. 
* = * 


ERHAPS I will change my mind 

after more thought, but at the pres- 
ent writing I can’t see why Lincoln, 
Mark Twain and Woodrow Wilson 
haven’t about as good chance of liv- 
ing through the years to come as have 
any other three. 


* cd + 


EALLY more interesting to me, 
however, would be to name the 
three great Americans (living, natu- 
rally) I would select if I had to spend 
several years on a desert island and 






The story, with 


variations, often has been told of the 
man who so prided himself on his 
calmness under trying circumstances 
that when his home was being de- 
stroyed by fire he threw all the china 
out of the window and tenderly car- 
ried the feather mattress down three 
flights of stairs to the street. An in- 
stance of mass psychology 
stress of unusual excitement is noted 
by the Western Actuarial Bureau of 
Chicago. The house of a prominent 
citizen of Dunkirk, Ohio, was on fire. 
Neighbors quickly assembled and 
| watched the blaze and for some time 
| did nothing about it except talk. But 
finally a late arrival asked why the 
firemen were not on hand and it de- 
| veloped that everyone had been too 
| excited to turn in an alarm. 


under 











could select the three I wanted. That | 


would indeed be a serious matter and | 


| 
| * * x 


I doubt if I should consider any pres- | 


ent, 
White House, 
house of Congress. 
not go so well, I think, on an island. 


or member of either 


* * ok 


SHOULD also eliminate, I believe, 
| all clergymen, all novelists, all heads 
of reform organizations, and, very re- 
luctantly of course, but because it 
would be so unfair to them, all insur- 
ance men. Also newspaper men, alder- 
men, Federal revenue agents, members | 


of the Canadian mounted police, and | 


theatrical managers. 


* * * 


EAVING these and many others in | annual meeting in Asheville, 


the discard would rather limit my 
choice, but there would remain George 
Gershwin, Oscar, of the Waldorf-As- 
toria, and Max Steuer. 
assume Oscar would have a stove and 
Mr. Gershwin a piano. Mr. Steuer | 
would not have to bring anything but 
his brains. Then, if each lived up to 
his reputation, it would, I think, be 


past or future occupant of the | 


Statesmen would | 


Western 


Of course, | 





Eseced T. Cairns, 
vice president Fireman’s Fund Group 
|of fire and casualty companies, is in 
|the East for a month’s business trip. 
He will visit company departmental 
offices in Chicago, New York 
| Boston before returning to the Head 
Office in Accom- 
panied by S. M. 
| the ( 
ness for the Western Department, 
| Chicago, Mr. Cairns will attend the 
Association 


i. Cas 


and 


Francisco. 
Buck, 


sroup’s fire and automobile busi- 


San 





manager of 


Underwriters 


April 19 and 20. 


W  itliam Cunningham, 


| one of the best known insurance men 


East and perhaps the oldest 
insurance man in the country, 


in the 
active 


more like a paradise than a deserted | died Friday after a three-day illness. 


island for me. 


Fire Insurance 


| Mr. Cunningham, a native of Kings- 


MAT TERS 


IN FIRE 


INSURANCE 


ton, Mass., was 86 years old, and was 
a member of the firm of Post Gross 
Cunningham, Coale, Inc. He was a 
his office Monday and the following 
day suffered an attack of grippe, to 
which he succumbed. Becoming in- 
terested in marine insurance while 
working for his father, a Boston ex- 
porter and importer, Mr. Cunning. 
ham came to Baltimore in 1860 to ae 
as local agent for Lloyd’s, which he 
represented for a number of years. 
A year later he joined the firm of 
Turnbull, Slade & Co., New York 
and Baltimore, whose marine insur- 
ance activities made it known the 
world over. Later he formed a part- 
nership in the insurance business that 
emerged as James Carey Coale & 
Cunningham. In January, 1924, the 
consolidation with which he was af- 
filiated at his death was formed. Mr. 
Cunningham always took an active 
interest in the Association of Fire 
Underwriters of Baltimore City of 
which he was president for three 
terms, and was the last of the origina 
incorporators of the association. He 
also was the oldest member of the 
Association of Average Adjusters, 
which he joined in 1879. 


The Committee on 
Publicity and Education, of Chicago, 
representing stock fire insurance com 
panies, has issued a bulletin answer 
ing charges made in a folder cirar 
lated by Kansas mutual fire insurance 
companies which, among other 
charges, states that over $16,00000 
of Kansas money went out of i 
State last year to insurance compe 
nies. The facts and figures given 
the bulletin show that of the mone) 
collected in the form of fire imsuram 
premiums in Kansas by stock fire® 
surance companies a total of 
per cent was spent in Kansas. 
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First Dividend for 
Marquette Fire | 





Payment Made on 15 Per | 
Cent. of Claims Allowed | 
by Court 





Cuicaco, April ¢.—Credi-| 
tors of the old defunct Mar- 
qette National Fire Insur- | 
ance Company of Chicago | 
now are receiving their first | 
dividend. It is a payment 
approximating $135,000 or 
15 per cent on the claims of 
$903,414 which have been 
allowed by the courts. 

The claims were filed in 
original amounts aggregat- 
ing $1,667,000 and $96,698 
yet remain to be adjudicated. 

Approval for the distribu- 
tion was given last week by | 
Judge William J. Lindsay. 





C.C. Dominge Resigns from 
Great American 


The resignation of Charles | 
C. Dominge, secretary of the 
Great American Insurance 
Company, in charge of its 
local department, has been 
announced. Mr. Dominge 
joined the Great American 
22 years ago as inspector | 
and engineer and later be- 
came associated with the un- | 
derwriting department. He 
is considered one of the lead- 
ing experts on fire hazards 
inthe country. He is a well 
known lecturer on the sub- 
ject and a frequent contribv- | 
tor to magazines as well as | 
the co-author of books on fire 
hazards. “Fire Insurance | 
Inspection & Underwriting,” 
which he wrote in connection | 
with Walter O. Lincoln, and 
which THE SPECTATOR first | 
published in 1918, is now in 
t fourth edition and is 
everywhere recognized as an 
authoritative work. Mr. Do- 
Minge has not as yet an- 
nounced his future plans. S. | 
C. Skirrow, who has been | 
assistant manager of the | 








local department has been 
’ppointed manager. 
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| stocks, consisting chiefly of 


| $1,350,496 has been set aside 





Philadelphia Fire 
Premiums 


The Philadelphia Fire 
Insurance Patrol reports 
that fire insurance pre- 
miums collected in that 
city by stock and mutual 
companies for the 
half of 1931 showed a de- 
crease of 22.28 per cent 


compared to the  pre- 
miums collected for the 
similar period of 1930. 











Newark Fire Ins. Co. 


The Newark Fire Insur- | 
ance Company has just pub- | 
lished its one hundred and | 
twenty-first annual financial 
statement. The total ad-| 
mitted assets are $9,240,246. | 
Government, State, munici- 
pal and county bonds are re- 
ported as $2,371,586, and 
railroad and other bonds and 


bonds, however, are reported 
as $5,328,432. The amount 
of cash in banks and offices 
is $541,176. A_ strong, sol- 
vent financial condition is in- | 
dicated by the conservative | 
nature of these assets. 

A reserve of $3,848,031 is | 
established for unearned pre- 
miums. For current losses | 
not yet due and in process of 
adjustment $448,004 is re- | 
served. $220,559 is placed in | 
reserve for Federal, State | 
and other taxes, and all other 
items of incurred liability. 

A voluntary reserve of | 





for the depreciation of se- 
curities and represents the 
difference between the values 
adopted by the National Con- 
vention of Insurance Com- 
missioners as of June 30, 
1931, and the actual market 
values on Dec. 31, 1931. The 
authorized capital stock of | 


this company is $3,000,000, of president 
been | Fore 


which $2,000,000 has 


paid in. The surplus to 


last 


‘Nat. Association Interested 
in Bankruptcy Law 


| 
| 
| 





| estate from 


| there 


| ualty, 





Secretary-Counsel Walter H. Bennett Prepares 
Memorandum Urging That Unpaid Premiums Be 
Given Priority by Proposed Amendment 





Walter H. Bennett, secre-| estate of the bankrupt to be 


tary-counsel of the National 
Association of Insurance 
Agents, has prepared a mem- 


| orandum urging that unpaid 


insurance premiums be en- 
titled to priority, in connec- 
tion with certain other debts, 
in the proposed amendment 
to the National Bankruptcy 
Law now pending in Con- 
The national associa- 


gress. 
tion is sponsoring such a 
movement. Mr. Bennett ex- 


plains the bills now before 
both houses of Congress. He 
asserts that from the view- 
point of the protection of the 
creditors in general, it ap- 
pears reasonable that the sole 
protection of the bankrupt’s 
insurable haz- 
ards should be equally en- 
titled to priority with the 
other debts listed, and that 
can be no doubt that 
these insurance premiums, 
which remain unpaid at the 
time of the filing of the peti- 
tion in bankruptcy, are at 
least of equal importance to 
what is now set forth as 
claims entitled to priority. 
Indeed, he says, it is easily 
conceivable that without such 
protection, in case of a cas- 
there would- be no 








| Heads Governing Committee 


William F. Dooley, vice- 
of the America 
Group, was elected 


chairman of the governing 


policyholders based on actual | committee of the New York 


market values on Dec. 
1931, is $3,373,156. 
surplus to policy holders 
based on the Insurance Com- 


missioners’ Convention values 


is $4,723,652. 


31, | Fire Insurance Rating Or- 
The | ganization on Tuesday. Mont- 
|gomery Clark, vice-president 


of the Hanover Fire Insur- 
ance Company, was elected 
vice-chairman. 


| 


| 








administered. 

Insurance, has become rec- 
ognized nationally, he says, 
as one of the most important 
economic factors in our mer- 
cantile and industrial com- 
munity life, and is the life 
blood of credit around which 
all business transactions re- 
volve. He points out that it 
is the universal custom for 
all courts of equity to require 
receivers and trustees imme- 
diately to place insurance 
upon the property assets of 
the estate in their hands, if 
the same be not insured, the 
sole purpose of which is to 
protect the assets of the 
estate against loss and there 
can be no difference between 
the value of such protection 
after or before the filing of a 
petition in bankruptcy. 

To illustrate the necessities 
of the case, he says that the 
most obvious insurable haz- 
ard is that of fire. The loss 
of property by fire, he says, 
without fire insurance pro- 
tection, can render worthless 
an estate that was of great 
value. If fire insurance is 
carried, the insurance com- 
pany must pay the loss, 
which, if the estate has be- 
come bankrupt, accrues to 
the benefit of the creditors. 
Surely, Mr. Bennett says, the 
agent of the insurance com- 
pany which accepts this haz- 
ard is entitled to prompt pay- 
ment of the proportionately 
small amount that consti- 
tutes the unpaid premium 
for such protection. 

The language used in the 
proposed amendment to the 
new bills will cover fire in- 
surance and its allied lines, 
casualty, fidelity and surety 
premiums. 


Fire Insurance 





& 2) THE WHITE FIREMAN: 


Be Insists Prevention Is Better Than Cure 


The irreparable injury — maiming and disfigure- 
ment, caused by fire in most cases, could have been 
easily prevented. 













Insurance Company of 


North America 
Philadelphia 
and the 
Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 
*See the North America ad in The Saturday Evening Post, 
April 23rd; The Literary Digest, April 16th. 


























Marsh & McLennan 


INCORPORATED 
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Cancellation Clause 


Widely Approved 


Alabama Agents Nearly 
Unanimous in View of 


Proposal 


BIBMINGHAM, ALA., April 
5—The Alabama Association 
is sending out letters to its 
members asking their views 
on the proposed automatic 
eancellation clause, one idea 
being to work up interest in 
the annual convention to be 
held in Mobile May 12 and 
13. Letters so far from 
agents indicate their almost 
ganimous approval of the 
dause and its particular ap- 
plication to present financial 
conditions. 

The program for the Mo- 
bile meeting is being worked 
up and an invitation has been 
extended Edson S. Lott, 
president of United States 
Casualty Company, to be one 
of the speakers. An. effort 
is being made to get at least 
three prominent’ speakers. 
Sessions will be held at the 
Battle House. 


Overinsured Houses Burn 
Rapidly in Texas 
DatLas, Tex., April 4.— | 
Fire Insurance Commissioner 
Raymond Mauk has launched 
a campaign to reduce the 
number of fires in vacant 
houses in Texas and the Dal- 
las agents have pledged their 
support to the move. The 
commissioner says last month 
2 out of 71 vacant house 
fires were of incendiary ori- 
gin. The commissioner noti- 
fied all agents in Texas to 
make a personal investiga- 
tion of houses on which they 
tarry insurance and which 
are vacant, and report their 
findings to him. He said if 
itis found by the commission 
that the insurance on these 
houses is too high, the com- 
panies will be expected to re- 
duce it. He said eight of the 
vacant houses fired by fire- 
wags last month were over- 
sured. 
The Bankers Mutual Fire 
surance Company of Fort 
Worth has been enjoined 
from doing business in Texas 
ind its affairs placed in the 
of a receiver. The 
ton was taken upon the 
tquest of the State Board of 


The Queen Insurance Co. 


The assets of the Queen 
Insurance Company of Amer- 
ica, as of Dec. 31, 1931, were 
$22,428,216, according to the 
annual financial statement 
just published. An analysis 
reveals strength and a good 
liquid condition of the assets 
admitted. One of the strik- 
ing features of the statement 





is the amount of cash on 
hand and in banks which is 
$2,020,185.19 as compared to 
$1.227,310.26 in 1930. United 
States Government Bond 
holdings, based on Dec. 31, 
1931, market values, totaled 
$5,611,066. A very large | 
percentage of the remaining | 
securities is in bonds. 

The reserves required by | 
law are as follows: $8,900,- | 
707.85 for unearned pre- 


|ers based on actual Dec. 31/ tion of a complete electrical 


| 085.62. 


miums; $1,096,005.86 for cur- 
rent losses not yet due and 
in process of adjustment; 
$437,417.27 for taxes on 1931 
business and all other in- 
curred liability. 

A voluntary reserve of 
$3,461,900.75 has been set 
aside for the depreciation of 
securities. This sum repre- 
sents the difference between 
the values adopted by the 
National Convention of In- 





surance Commissioners, and 

the actual market values of | 

securities on Dec. 31, last. 
The surplus to policyhold- 


market values is $8,532,- | 
184.87. The _ policyholders’ 
surplus according to the In- 
surance Commissioners’ Con- 
vention values is $11,994,- 


27 





The Mutual Fire Rating and 
Inspection Board of Mary- 
land 


In order to fill a long felt 
need of the mutual fire in- 
surance companies operating 
in Maryland, the Maryland 
Rating & Inspection Bureau, 
with offices in the Court 
Square Building in Balti- 
more, was formed in 1930. 

The rules and regulations 
are similar to those of other 


| bureaus conducted for the 


same purpose. Plans are now 
in progress for the organiza- 


inspection department which 
will be available to its mem- 
bers in the near future. 
Membership is open to alli 
legal reserve, dividend pay- 


| ing companies 








rance Commissioners. 
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Fire Insurance 









OPPORTUNITY 


May Be With 
The Colonial Life 


Insurance Company 
of America 
33 Years 


yy 1897 
in Business Under New Jersey Laws 


Over 570,000 People Protected 
By Colonial Policies 


More Than 123 Million Dollars 


Insurance in Force 


Industrial Policies from Birth to Age Sixty 
Ordinary Policies from Age Fifteen to Age Sixty 


Operating in 
New Jersey, New York, Pennsylvania and Connecticut 








Home Office, Jersey City, New Jersey 
Tell All About Yourself in First Letter 
Here’s A CHANCE FOR THE GO-GETTER 











for progressive agents... 










of POLICIES, 
NARY. 


Josh N. Warfield, Jr., Pres. 
A. W. Mears, Sec’y 





Eureka Maryland Assurance Corp. 


°o 
BALTIMORE, MARYLAND 
Incorporated 1882 
A regular OLD LINE Stock Life Insurance 


Company, issuing all the STANDARD FORMS 
INDUSTRIAL and ORDI- 


J. Barry Mahool, Vice-Pres, 
A. Victor Weaver, Treas. 











OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal 


Contracts 


THE CAPITOL LIFE INSURANCE COMPANY 
Denver, Colorado 








BALTIMORE 









LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, 
yet conservative Life Insurance Company, can address 8. D. Powell, 
Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all 
attractive forms of policies. 















——————— 





Equitable Life Insurance Company 


Washington, D. C. 


Home Office: 
Henry P. Blair, President 


Joseph Sanders, Vice-President 
ATTRACTIVE OPPORTUNITIES 


For men with clean past records, in 


DELAWARE, MARYLAND, OHIO, W. VIRGINIA and 
DISTRICT OF COLUMBIA 


ORDINARY and INDUSTRIAL Policies 
For further information, write 


L. H. Hannah, Manager of Agencies 


Up-to-Date 


Allen C. Clark, Secretary 
Gilbert A. Clark, Actuary 








Life The Spirit 
Underwriting of Life 
Efficiency Underwriting 


by Wolter Claf 


Repeatedly described as 
the best beginners text 
available on life insur- 
ance salesmanship. Nu- 
merous subtle ways of a 
tracting the _ prospect’ 
attention and Scouting 
methods of approach are 
outlined, followed by 
many ingenious closing 
suggestions. Selling ade- 
quate coverage is stressed 
with definite examples to 
show how the esman 
may lead the prospect to 
discover the extent of his 
own needs. 


Price $1.00 


12 copies, 0; 
25 copies, $20. 





by Walter Cluf 


In this book, a sequel 
to Life Underwriting 
Efficiency, the author em- 
phasizes the importance 
of physical appearance 
and mental attitude. This 
book is not ap | highly 
inspirational to both the 
new and the experienced 
salesman but also offers 
many new and effective 
sales methods. One Gen- 
eral Agent says it is ‘‘the 
best sales book for both 
new and old men I have 
read in my 26 years in the 
business.”’ 


Price $1.00 


12 copies, $10; 
25 copies, $20. 





C. L. U. DEGREE QUESTIONS & ANSWERS 


Copies of complete set of seems and Price $1.00 
answers to the June, 1931, C. L. U. 
Degree examination. 12 copies, $10. 





ORDER TODAY FROM 
THE INSURANCE FIELD 


P. O. Box 617 
LOUISVILLE, - KENTUCKY 




















They Came Again 


Good-will of clients toward an in- 
stitution implies their inclination to 
return for further service. 
as in several previous years, more than 
half the company’s new business ( fifty- 
two per cent) was written on the lives 
of policyholders—a striking evidence 
of satisfied membership. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


MODERN LIFE 


INSURANCE SINCE 184 


In 1931, 








al 
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The United States Branch of 
he Jupiter General Ins. Co., 
Ltd., of Bombay, India 


Total assets of $706,780 are 
down as of Dec. 31, 1931, by 
the United States Branch of 
the Jupiter General Insur- 
ynce Company, Ltd., of Bom- 
tay, India, of which Fester, 


fothergill & Hartung, of 
New York, is the United 
States manager. United 





States Government bonds to 
the value of $315,000 and 


milroad bonds, $317,779, | 
form the major part of the | 
gsets, other items being: | 
Due by ceding companies, | 
$34,167; accrued interest, 


$6,650; cash in bank, $33,184. | 


The bond values are accord- | 
ing to the valuations pre- | 
sribed by the National Con- 
vention of Insurance Com- 
missioners. A reserve of | 
$81,799, the difference be- | 
tween the commissioners’ 
valuation and the actual mar- | 
ket value of the securities, 
has been set up. As is the | 
case of the other companies | 
for which Fester, Fothergill | 
& Hartung is the United | 
States manager, the reserves | 
maintained by the United | 
States Branch of the Jupiter | 
are an excellent index of the | 
strength and stability of the 


company. In addition to the | 
voluntary reserve already | 
mentioned, the reserve for 


uearned premiums is $74,- 
946; that for outstanding | 
losses, $9,107; for expenses, | 
$2,044, and for taxes, $6,254. | 
The surplus for policyholders | 
is $532,631, which, if figured | 
on the commissioners’ values | 
of securities, would be $614,- | 
429. The company transacts | 
fire reinsurance only in this 
country. The total income | 
for 1931 was $130,079. 

| 

| 
Brokers’ Association to Hold 

Noon Meeting 


The regular monthly meet- 
ing of the General Brokers’ | 
Association of the Metropoli- 
tan District, Inc., will be held 


at Miller’s Restaurant, 115 | 
Nassau Street, New York 
City, Thursday, April 14. 


This will be a noon day meet- | 
ing, starting at 12 o’clock. The 
guest speakers will be Harry 
G Ellis, Jr. president, 
Brooklyn Insurance Brokers’ 
Association; Samuel D. Ro- 
ah, president, Brownsville & 

New York Insurance | 
Brokers’ Association, and/| 
Adolph Sternberg, president, 
ronx Insurance Men’s Asso- 


|in an advisory capacity. 


Death of Dr. Lord, Pres. of 
Inter-Ocean Reinsur- 
ance Co. 


Dr. Richard Lord, presi- 
dent and general manager of 
the Inter-Ocean Reinsurance 
Company of Cedar Rapids, 
Mich., died Monday at his 
home in Cedar Rapids. Early 
in March he was stricken by 
an attack of coronary throm- 
bosis. His recovery was ex- 
pected, but complications set 
in resulting in his death. 
Doctor Lord was born in 
Mantorville, Minn., in 1868. 
In 1900 he became chief med- 
ical director of a life insur- 


became interested in the fire 
and casualty insurance field 





In | 
| 1920 he was elected president | 





i It is 


and general manager of the 
Inter-Ocean at which time he 
relinquished ~ his medical 
work and devoted his entire 
time to the upbuilding of the 
new company. He was a 
tireless worker and that fact 
and his well balanced busi- 
ness judgment exercised a 
beneficial and forceful influ- 
ence on the splendid progress 
of the Inter-Ocean. Dr. Lord 
was active in civic move- 
ments and took a prominent 
part in the social and re- 
ligious life of Cedar Rapids. 
announced that the 


| company will continue under 


| 


ance company and in 1912 he | the same management with 


Roy E. Curray, secretary and 
Kar] P. Blaise, assistant sec- 
retary, in direct charge of 
the company’s business. 
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Losses Decrease 
Some in Ontario 


Ottawa, April 5.—There 
were 1271 fires in Ontario 
during February, an increase 
of 66 compared with Febru- 
ary, 1931. The insurance 
loss was $920,418, a decrease 
of $371,506 compared with 
February a year ago, while 
the loss not covered by in- 
surance was $62,522, a de- 
crease of $411,054. For the 
months of January and Feb- 
ruary, 1932, the insurance 
loss was $1,964,605, a de- 
crease of $333,054 compared 
with the loss in January and 
February, 1931. The loss not 
covered by insurance de- 
creased by $491,735 in the 
same period. 
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Real Estate 


All other Assets 
Total Assets 


31, 1931 


business 


CAPITAL STOCK 
Total Liabilities 


SURPLUS of 


*Note: 








Cation. 





The Newark Fire 





December 31, 1931 
ASSETS 


For the purpose of meeting its “Liabilities” the 
“Newark Fire’ has the following resources: 


First Mortgages on Real Estate 

Government, State, Municipal and County Bonds 
Railroad and other Bonds and Stocks 

Cash in Banks and Offices 


LIABILITIES 


RESERVE—for all other items of incurred liability 
*RESERVE—for depreciation in securities 


The difference between the Assets and Liabilities leaves a NET 


This Reserve represents the difference between 
the values of securities as defined by the National Con- 
vention of Insurance Commissioners as of June 30, 1931, 
and the Actual Market Values as of December 31, 1931. 


Surplus to Policyholders 

(Market Values as of December 31, 1931) 
Surplus to Policyholders 

(Insurance Commissioners’ Convention Values) 


EXECUTIVE OFFICES 
150 WILLIAM STREET 


THE OLDEST FIRE INSURANCE COMPANY OF NEW JERSEY 


1932 


nsurance Company 


One Hundred and Twenty-first Annual 
FINANCIAL STATEMENT 


$ 185,000.00 
213,150.00 
2,371,586.00 
5,328,432.00 
541,175.65 
600,902.58 


$9,240,246.23 


RESERVE—for unearned premiums, representing the premiums 
for the unexpired term of policies in force on December 


$3,848,030.85 
448,004.03 


RESERVE—For losses: Substantially all current losses not yet 
due and in process of adjustment 
RESERVE—for Federal, State and other taxes in respect of 1931 


127,246.06 
93,313.10 
1,350,496.00 
2,000,000.00 


$7,867 ,090.04 


1,373,156.19 
$9,240,246.23 





$3,373,156.19 


$4,723,652.19 


NEW YORK 
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HREE great men, the greatest the 

country has produced, who were to 
be named here this week must bow to 
the wave of crime which is engulfing 
the country, and which last week swal- 
lowed up 48 per cent of my chances of 
writing the Great American Novel. 
However, Ralph Reed Wolfe, who de- 
cided that the subject was altogether 
too much gravy to pass up, has entered 
in “Smoke” on Page 24, his candidates 
for the triumvirate. Please do not turn 
there at once. 

- * oa 


MAGINE to what a low ebb the burg- 
lar has fallen when he singles out 
an individual so poor in worldly goods 
as your humble servant for his daily 
call. You imagine it, I can’t. Instead 
of choosing Sixteen Saint Luke’s Place, 
he might easily have blundered into 
Six, where I am sure Mayor Walker 
has some very choice trinkets stored 
away. The Mayor was in Hot Springs, 
Va., and the coppers who guard the 
cupola opposite his house would never 
have been disturbed by so casual a 
thing as a daylight robbery, I’m sure. 
In fact, had they seen someone hard 
at work carrying things out of the 
Mayor’s house, they might have cheer- 
ily offered to help—a fiiendly, neigh- 
borly thing to do. 
* * * 
ND, if I had been home when they 
called, I could have directed them 
to another apartment in the house 
where there is a piano, a gramophone, 
and a very loud radio, which, though 
they might be missed by their owners, 
I could very well do without. I might 
have helped with the piano. But no, 
the burglars choose me for their very 
subtle flattery. You could have knocked 
me over with a neutron, when I discov- 
ered that I owned something which 
someone else would fain own. If you 
had asked me before I would have said, 
“Well, the only things worth while are 
the manuscripts of four great though 
unnamed and unfinished novels, a 
pretty good cocktail shaker (bent) 
which I couldn’t very well do without, 
and a fine copy (you should see it) of 
Palgrave’s “The Golden Treasury” 
which I won as a school prize.” But it 
seems I also had a portable typewriter, 
and I learn that you can hock such 
things. I wish I had known that be- 


fore. 
* * 7 


F course, I expect no sympathy 

from my friend, Russell Algire of 
the National Surety. Being an expert 
on burglary insurance, he will no doubt 
say, “What can you expect? I’ve told 
you enough about our residence burg- 
lary policy, haven’t I? Serves you 
right.” I suppose it does; I should 


PEOPLE 





The Hooper-Holmes Bureau 


in its monthly publication, “The 
Ounce of Prevention.” has discovered 
a new, but it seems to us, perfectly 
legitimate occupation which might 
| open up new lines of insurance. The 





article follows: 

“The inspector received this assign- 
ment on April Ist. Report on busi- 
ness activities of Mr. George Smith, 
Jr. His inspection brought to light a 
business card of the subject and the 


information that he was twelve years 
of age. 

“The card read as follows: 

‘Mr. George Smith, Jr., Personal 
Escorter. Tots and Kiddies took to 
school and returned prompt and in 
perfect condishin’—if received that 
Rates 25c. 


way. Military discipline. 
a week. Refined conversashin. No 
extry charge for nose wipin’. All | 


ast is a trial’.” 


* + + 


L. H. Mueller, 


chairman of the board of the Varney 
Air Lines and resident executive of 
the United Air Lines, has been ap- 
pointed a member of the board of di- 
rectors of the Associated Insurance 
Fund, Inc. Mr. Mueller is a fellow 
of the Casualty Actuarial Society 
and until about three years ago vice- 
president of the Associated Indem- 
nity Corporation and original secre- 
tary-treasurer of the Associated In- 
surance Fund 


Maxwell Halsey, 
traffic regulations expert of the Na- 
tional Bureau of Casualty & Surety 
Underwriters, and formerly traffic 
engineer for the State of Massachu- 
setts, and William P. Cavanaugh, 
manager of the bureau’s claim depart- 





never have owned that typewriter. 


Casualty, Surety, Etc. 


ment presented facts concerning in- 








AND 


PROBLEMS 


IN CASUALTY INSURANCE 


surance claims in St. Louis compared 
with other cities to the members of 
the Insurance Committee of the St 
Louis, Mo., Chamber of Commerce at 
Hotel Statler on April 4. 

Members of the St. Louis Safety 
Council, insurance men and others in- 
terested in the subject of personal in- 
jury and property damage claims at- 
tended the meeting. 


* * - 


Richard Longmaid, 


author of the popular new casualty 
insurance book, “The Adventures of 
Robert Ross—Insurance Solicitor,” 
has offered to autograph for his New 
York friends and readers, copies of 
the book purchased at the Britannica 
Book Shop, 60 John Street. He re- 
cently experienced a thrill known only 
to authors in seeing his book promi- 
nently displayed in the bookshop win- 
dow, and promptly offered to auto 
graph them. The book is published 
by The Spectator Company. 


* * * 


The Insurance Federation 
of the State of New York will hold 
its annual meeting Saturday, May }4, 
at the Hotel Ten Eyck in Albany. 
Officers, including a president, four 
vice-presidents, and twelve directors 
for three year terms, will be elected 
at the meeting. Other business sched- 
uled to come before the meeting wil 
be transacted at this time. 

As a measure of economy, the an 
nual golf tournament will be omitted 
this year. 

Milton H. Steele of Binghamton, 
N. Y., is president of the Federation, 
and Leonard Saunders of New York 
City, secretary. The organization 
has long been one of the most prom 
inent in the insurance business. 
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Deaths At Work 
Hit Record Low 


Metropolitan Life Shows 
Big Decline; Fatal Falls 
Top List 


New YorK, April 5.—The 
greatly reduced industrial 
activity which prevailed 
throughout 1931 was reflected 
in the lowest death rate from 
accidental injuries arising 
out of or in the course of em- 
ployment ever recorded 
among white male policyhold- 
ers of the Metropolitan Life 
Insurance Company. Falls 
and automobile accidents 
were responsible for practi- 
cally one-third of the occu- 
pational fatalities last year. 
These are the items of para- 
mount interest brought out in 
a study made by the life in- 
surance company and pub- 
lished in its latest Statistical 
Bulletin. The study also pre- 
sents the facts regarding oc- 
cupational fatalities covering 
a period of twenty years. 

“Occupational fatalities 
during 1931 occurred at the 
rate of 27.3 deaths per 100,- 
000 adult white male policy- 
holders, a decline of 12 per 
cent from the rate of 31.0 


per 100,000 in 1930,” says the | 


Bulletin. “Each of the prin- 
cipal means of accidental in- 
jury showed a marked de- 
cline, as compared with 
1930, with the exception of 
ecupational automobile ac- 
cidents, for which the rate 
increased 21 per cent. 

“The rate in 1931 for all 
occupational fatalities was 
0.2 deaths per 100,000 lower 
than in 1915, and two deaths 
per 100,000 lower than in 
1921, the years with the next 
lowest rates. These years, 
like 1931, were characterized 
by low business activity and 
Widespread unemployment. 
MN general, the insurance 
analysis shows that the curve 
for the occupational fatalities 


(Concluded on page 35) 
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J]. A. Nelson Comments 
on Stock Prices 





Says Actual Value of New 
Amsterdam Issues Is 
Great as Ever 





BALTIMORE, April 4.— 
“Nothing has occurred in our 
business to cause a drop in 
market price of our stock, 
and its actual value is as 
great as before the decline 
in market price,” J. Arthur 





Nelson, president of the New 
Amsterdam 
pany, stated in a letter issued 
today to stockholders. 


the Baltimore Stock Ex- 
change at an average price 
of $19.78. Only this week 
quite a block was bought at 
$19 per share. A few shares 
were traded in yesterday at 
ridiculously low prices be- 
cause at the moment there 
was no higher bid on the 
Stock Exchange, and _ the 
seller had ordered sale at the 
market.” 

Mr. Nelson said the com- 
pany’s business so far this 
year has shown improvement 
over the similar period last 
year. Because of bank fail- 
ures last year the company 
had a bad experience, but 
there seems to be no sign of 
repetition of bank failures, 


ah 





a 


SCELLANEOUS 


Penna. 


predicted: here. 





Casualty Com-| 


“Since Jan. 1 there have | 
been 7204 shares bought on | 





he said. | 


decided. 





Joseph Froggatt Opens 
Dallas Branch 


DaLLaAs, Tex., April 4.— 
Joseph Froggatt & Company 
of New York, insurance ac- 
countants, has opened a 
branch office in the Republic 
National Bank Building 
here. Charles A. Sloan, for- 
merly of New Orleans, has 
been named manager of the 
Dallas branch. This com- 
pany represents the alien 
property custodian in con- 
nection with accounting work 
for all alien companies taken 
over by the government dur- 
ing the war. It specializes 
in insurance accounting and 
Mr. Sloan said the location 
of the branch in Dallas was 
due to the importance of this 
city as an insurance center. 








BALTIMORE, April 4.— 
Bonds totaling $5,559,000 
have been written by the 
Maryland Casualty Company 
on three of the largest con- 
tracts awarded by the Fed- 
eral Government since last 
September, it was announced 
today at the home office. 
The bonds include $1,600,- 
000 on behalf of the Great 
Lakes Construction Company 
of Chicago, covering a con- 
tract of $3,127,213 for the 
erection of a new post office 





building in Detroit. 





MARYLAND CASUALTY ON 
BIG FEDERAL BONDS 


The twin locks and roller 
gate .dam_ between’ Rock 
Island, Illinois and Daven- 
port, Iowa, on the Mississippi 
River, and the new Post 
Office and Federal Court 
Building in Pittsburgh are 
named. The bond on the 
Mississippi dam was for $1,- 
661,000, the amount of the 
contract was $3,321,940. The 
contract price for the Fed- 
eral building in Pittsburgh 
was $4,596,000, while the 
amount of the bond was 
$2,298,000. 





Compromise Expected on 


Bond Struggle 





Companies May Accept Pinchot Proposal to Keep 
Matter Out of Court; Adverse Publicity Arouses 
Criticism; Loss May Exceed $2,000,000 


PHILADELPHIA, April 4.—Surety companies will 
compromise the depository bond loss with the 
State, the companies to pay the ultimate loss it is 
The point under discussion con- 
cerns the basis on which the ultimate loss is to be 
If no agreement can be reached, the 


State will take the matter to 
court and, possibly revoke 
the licenses of the companies 
insuring bonds which have 
not yet been paid. 

Shortly after the Martin 
agreement became known, 
the companies offered tv 
settle on the ultimate loss. 
After this offer was tenta- 
tively accepted, the com- 
panies wanted the State to 
exercise priority rights as 
preferred depositors in the 
closed bank. This Governor 
Pinchot would not accept. 

He took the stand that the 
depositors in the closed in- 
stitutions should not suffer; 
that the State should not 
exercise its priority rights 
and that the ultimate loss 
should be figured on that 
basis. He then instructed 
Attorney General Schnader 
to proceed against the com- 
panies. 

There are now about 
$4,000,000 of unpaid losses 
on depository bonds on State 
funds in the 58 closed banks 
of Pennsylvania. It is esti- 
mated that the ultimate loss 
to the companies, on the basis 
put forth by Governor Pin- 
chot, will not exceed $2,000,- 
000. 

It is believed that the com- 
panies have decided to accept 
Pinchot’s proposal. Should 
they refuse, it is thought 
that the courts will uphold 
Pinchot and force the com- 
panies to make immediate 
payment. Supreme Court 

(Concluded on page 35) 
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GOOD NEWS 
for MOTORISTS 


is JUST AS GOOD for many agents: 


GUARDIAN’S 
PARTICIPATING 


POLICIES 


available at LOWER COST, and the deduction 
is allowed off premium. Thus, our agents are 
meeting the trend of the times. 





Owen B. Augspurger, President 
Home Office: Buffalo, N. Y. 


Several valuable territories open in New York State 














CHRISTMAS SPIRIT 























Giving 
THE SPIRIT of Chrismas is that of giving and 
the greatest gift is that of service to mankind. 


THE INSURANCE AGENT by nature of his 
profession is better able to serve mankind than 
many others, and this Company is glad to give 
to it’s agents at all times such co-operation that 
they may render a bigger and better service. 


Independence Indemnity Company 
Commonwealth Division 
Philadelphia 


B& HORACE SHALE, Presidem 
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Great 
Salesmen 
of 


History 





MOSES 


MASTER salesman was Moses, the great 

leader of the Israelites! Among the heroes 

of the world few exhibit such a combination 
of strength and spiritual nobility. 


Every schoolboy knows the story—how Moses 
born in bondage, was found by Pharaoh’s daughter 
and brought up in great wisdom and learning in 
the Egyptian courts. 


But his people were to have a Deliverer, and, 
later, for forty years, with prophetic faith and 
fervor, Moses inspired and comforted his follow- 
ers. He did not live to see the Promised Land. 
Nevertheless, through his Decalogue, the ideals 
Moses upheld became 
the moral laws for the 
Jews and today form 
the basis for the ethical 
standard of the world. 





ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, lowa 
A. C. TUCKER J. J. SHAMBAUGH 
Chairman of the Board President 
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BALTIMORE NEW YORK 





A PROGRESSIVE— — 


SURETY and CASUALTY 
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C. E. Millen, American 
Surety Officer, Dies 





Heart Attack Fatal to Vice- 
President Who Started 
Career as Office Boy 





Charles E. Millen, vice- 
president of the American 
Surety Company, died of a 
heart attack yesterday morn- 
ing on a Long Island Rail- 
road train on his way to his 
office from his home at Wood- 
mere, L. I. He was fifty- 
seven years old. 

Mr. Millen entered the em- 
ploy of the American Surety 
Company as an office boy 
when he was thirteen years 
old. For thirty-two years he 
was an underwriter of fidel- 
ity bonds and in 1927 was 
appointed vice-president in 
charge of fidelity supervision. 
He was an enthusiastic col- 
lector of antiques. His clubs 
were the Crescent Athletic 
Club and the Casualty and 
Surety Club. 

Surviving are his wife, the 
former Miss Ethel C. Bunk- 
er, and a sister. 


Appoint Texas Receivers for 
Southern Surety 


DALLAS, TExX., April 4.— 
John T. Suggs, of Denison, 
and E. H. Hays, of Sherman, 
have been named receivers 
for all the properties and as- 
sets of the Southern Surety 
Company of New York in 
Texas. The naming of the 
receivers was made by Judge 
F. E. Wilcox, of Sherman. 
The order issued by the Sher- 
man judge supersedes all 
previous orders entered in 
connection with the case of 
R. W. Stoddard et al. vs. the 
Southern Surety Company of 
New York, in which Mr. 
Suggs was named receiver 
for Texas properties of the 
company. 

The order of the Sherman 
court restrains and enjoins 
the defendant company from 
transacting business in 
Texas, from holding out the 
organization as solvent and 
from assuming obligations on 
its behalf. 

Mr. Suggs will act as at- 
torney and receiver and Mr. 
Hays as accountant and re- 
ceiver. It is said the com- 
pany’s deposits with the 
State Board of Insurance 
Commissioners will protect 
policyholders in Texas. 
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Seek to Broaden 
Mich. Turner Acts 





Special Session Wants 
Land Bank Bonds Taken 
As Securities 





LANSING, MicH., April 5. 
—Bills embodying the recom- 
mendations of Gov. Wilber 
M. Brucker for changes in 
laws affecting certain types 
of surety business have al- 
ready been introduced at the 
current extra legislative ses- 
sion. 

Rep. Oscar Hull, Detroit, is 
sponsor of two measures 
which would broaden the 1931 
Turner acts allowing banks 
to substitute deposits of 
their own securities in lieu 
of depository bonds as pro- 
tection for public funds de- 
posited with them by gov- 
ernmental units. The. bills 
would add federal land bank 
bonds and first mortgages on 
real estate as acceptable se- 
curities for posting, thus re- 
leasing the relatively liquid 
securities now required for 
this purpose. 

The depositing  subdivi- 
sions, of course, will un- 
doubtedly find the contrast 
with depository bonds more 
marked than ever if the 
changes in the law are made 
and depositories default un- 
der such arrangements. It 
has already been found that 


the securities deposits do not | 


meet the need as_ surety 
bonds. It has been found 
impossible in several in- 
stances to dispose of the 
posted securities at an 
amount sufficient to reim- 
burse the depositing unit. 
Rep. John Espie of Eagle 
introduced a measure to re- 
lieve from personal responsi- 
bility for the safety of de- 
positories the treasurers of 
cities, villages and townships 
who collect State and county 
taxes in a trustee capacity. 
The tax collection bonds, re- 
required under the law before 
tax rolls are turned over to 
the treasurers, were difficult 
to obtain last fall because of 
the fact that the surety com- 
panies believed the bonds 
could not be written under 
the law without rendering 
them depository bonds. The 
law now reads that these 
treasurers “shall collect and 
pay over” the tax funds. 
The Espie bill provides 
“neither such treasurer or tax 
collector nor the sureties on 
their respective bonds shall 








Michigan Renews Licenses 


LANSING, MicH., April 
4.—All license renewals 
for which applications 
were filed with the Mich- 
igan department by March 
24 have already been is- 
sued by the licensing divi- 
sion, according to Robert 
W. Morse, head of the 
division. 

The division has been 
working night and day to 
keep up with the applica- 
tions preceding the start 
of the licensing year April 
1. Mr. Morse said the 
number of licenses actual- 
ly issued for the new term 
has not been determined 
as yet due to the fact that 
the entire force is en- 
gaged in the actual issu- 
ance of licenses and has 
had no time for statistical 
compilations. 











Slight Decrease Recorded in 
Automobile Deaths 


HARTFORD, CONN., April 5. 
—The first two months this 
year show a slight decrease 
in automobile accident fatal- 
ities amounting to little more 
than 1 per cent as compared 
with the record of the same 
months last year, according 
to official figures compiled 
from State reports by the 
Travelers Insurance Com- 
pany. Deaths the first two 
months this year total 
around 4470. 

Since the first two months 
this year contain an extra 
day in February because of 
leap year, fatalities from 
automobile accidents on a 
comparable daily basis with 
last year show a decrease of 
almost 2.5 per cent. 

Reports received include 
23 States and the District of 
Columbia for February and 
28 States and the District for 
January, the combined pop- 
ulation approximating 80 
millions. Sixteen of the 
States show decreases in the 
number killed in automobiie 
aecidents, ranging from 3 to 
77 per cent. 








be liable for any loss occa- 
sioned or sustained by the 
failure or default of such 
designated depository or de- 
positories,” another section 
of the measure specifying 
that the legislative bodies of 
each governmental subdivi- 
sion affected shall choose the 
depository where the public 
funds shall be placed by the 
reasurers. 
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Horatio Barber Resigns 
Aviation Insurance Posts 





Chairman of Barber & Bald- 
win and Aero Companies 
Now in France 





Horatio Barber, founder 
and head of Barber & Bald- 
win, New York aviation in- 
surance firm, has resigned. 

He was chairman of the 
board and founder of the in- 
corporated agency, and also 
of the Aero Insurance and 
the Aero Indemnity Com- 
pany, both of which recently 
withdrew from the field. 

Mr. Barber has long been 
known as “the dean of avia- 
tion insurance,” having 
started his career in England 
many years ago. He was 
an aviation insurance pio- 
neer, and has been responsible 
for many of the fine develop- 
ments in that field. 

He is at present in France, 
and is expected to return to 
New York shortly. 

Major G. L. Lloyd, presi- 
dent of Barber & Baldwin, 
and A. B. Roome, vice-presi- 
dent, are in active control of 
the company, and have 
moved to new offices in 156 
William Street. 





Farrell Heads A. & H. Club 


Lawrence K. Farrell of the 
Metropolitan Life Insurance 
Company was elected presi- 
dent of the Accident and 
Health Underwriters Club of 
New York at its annual meet- 
ing last week. The meeting 
was held in the Golden Hill 
Restaurant, New York. 

Other officers elected to 
serve on the official roster 
with Mr. Farrell are: Leo A. 
Welch, United States Cas- 
ualty, vice-president; Harold 
M. George, United States Fi- 
delity & Guaranty Company, 
secretary; and Hugo Henn, 
Indemnity Insurance Com- 
pany of North America, 
treasurer. 





W. M. Tomlins Speaks to 
N. J. Surety Ass’n 


William M. Tomlins, vice- 
president of the American 
Surety and the New York 
Casualty Company, addressed 
the Surety Underwriters As- 
sociation of New Jersey in 
Newark on Tuesday in the 
Steuben Club. 

Mr. Tomlins chose as his 
subject “Depository Bonds 
and Depository Liability on 
Public Official Bonds.” 
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AGENTS & BROKERS INSPECTIONS 






Leon Irwin & Co. 


NEW ORLEANS, LA. 
Insurance Since 1895 


Brokerage Lines Solicited 


J. H. O’ROURKE, Jr. 
UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


NES: 
GERMANTOWN 510s 
PHILADELPHIA, PA. 










ACTUARIES ACTUARIES 








Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


GEORGE B. BUCK 


Benefit and Pension Funds 
150 NASSAU ST. 





















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
500—Sth Ave.—at 42nd Street 


JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 











WoopwWarD, FoNDILLER and RYAN 


ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 


Actuarial, Accounting and 
Management Problems 















T. J. MCCOMB 


Consulting Actuary 


DONALD F. CAMPBELL 


Consulting Actuary 
160 Ne. LA SALLE ST. 


Telephone State 7298 
Oklahoma City, Okla. 













JAMES H. WASHBURN, F.A.LA. 
Censulting Actuary 
LIF&x INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Business 


FRANK M. SPEAKMAN 


Consulting Actuary 


Fred E. Swartz, C. P. A. 






2004 WEST END AVE., 
NASHVILLE, TENN. 


PHILADELPHIA 












J. Charles Seitz, F. A. I. A. 


Consulting Actuary 
Author “A System and Accounting for « Life 
Insurance Company”’ 


ALEXANDER C. GOOD 


Consulting Actuary 


807 Paul Brown Bidg. 
St. Louis, Mo. 


and 800 Securities Bidg.. Kansas City, Me. 





228 North La Salle Street, Chicage, Ill. 
Phone Franklin 6559 












Haight, Davis & Haight, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


L. A. GLOVER & CO. 





Consulting Actuaries, Life Insurance 


Accountants, Statisticians 


128 North Wells Street 












Now Ready 





MR. AGENT! 
MR. BROKER! 








MR. FIELD MAN! 









Here is a brand new pocket-size 
handbook on 
CASUALTY INSURANCE 






Adventures of 
Robt. Ross 


—lInsurance Solicitor 







BY 


Richard H. Longmaid 





Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
ploits among brokers and 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 





Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin- 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 





A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 


casualty insurance available. 






Write for descriptive circular. 







The Spectator Company . 
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Canadian Casualty Results 
Reflect American Trend 


Decrease in Automobile Premiums and Rise in Loss 
Ratios Felt; Hail Insurance and Fidelity and Surety 
Premiums Under 1930 Records; Figures Given 


OTTAWA, April 5.—Decreased underwriting in- 
come and a large decrease in hail insurance and 
automobile insurance premiums were the outstand- 
ing features of the casualty insurance business in 


Canada during 1931. 

There was a large decrease 
in compensation premiums 
together with a heavy loss 
ratio and the underwriting 


experience was therefore un- | 


satisfactory. 

There was an increase in 
the loss ratio in personal ac- 
cident insurance. 


accident business showed a 


| 


| Accidental Death 


| 





All other 


E. J. Miller Named by 
Standard Surety 


The Standard Surety & 
Casualty has appointed E. J. 
Miller, Denver, Colo., general 
agent for casualty and surety 
in the States of Colorado, 
Utah, Wyoming and New 
Mexico. 

Mr. Miller has been in the 
insurance business in Den- 
ver for 29 years. In 1923, a 
consolidation took place un- 
der the firm name of Cobb, 
Miller & Stebbins, one of the 
oldest general agencies in the 
United States writing all 
lines. Effective March 1 of 











Rate at Lowest Ever | 
(Concluded from page 31) 


follows the curve of business | 


conditions. 
“The low rates for the 
| years cited are in striking | 


profit. 
Automobile insurance} 
showed a decrease in pre- 


miums of over one and one- 
quarter millions with an in- 
crease in loss ratio. The 
earthquake record of 1931 
was remarkably good, there 
being no losses. 

The record in aviation in- 
surance was 


unsatisfactory. | dul 
Hail premiums were lower by | #¢4 t 


two and one-quarter millions | 


83 
90 


but the loss ratio 
per cent compared 
per cent in 1930. 

The volume of plate glass 
business was higher than for 
1930 and this class made a 
profit. Inland transportation 
business increased with a low 
loss ratio and so was profit- 
able. 

The year 1931 as regards 
fidelity and surety was fa- 
vorable, reports show, 


was 


with 


| through this means at a rate 
|}of 4.8 per 100,000. 


the 


volume of business decreas- | 


ing slightly. 
were 47 per cent and 34 per 
cent respectively of pre- 
miums, In some of the other 
branches when premiums and 
losses are considered the 
companies made a fair mar- 
gin of profit. 

The experience under the 
various classes of casualty 
msurance for 1931 is shown 
in the table. 





Property Value Law Urged 
BIRMINGHAM, ALA., April 
3.—Representative Kennedy 
has introduced House Bill 


The loss ratios | 





No. 563 in the Mississippi 
legislature prohibiting the | 
Writing of fire insurance on | 
any property for more than | 
the assessed value. 
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| the order of their deathrates 


| contrast to the high rates for 


1931, 45.7 per 100,000; for 
1918, 40.9, and for 1923, 40.1 
per 100,000. The high rate | 
in 1913 exceeded the low rate | 
in 1931 by 67 per cent. 
“Traumatism by falls was | 
the most frequently reported 
means of fatal occupational 
injury in 1931 among our | 
white male _policy- 
holders,” continues the Bul- 
letin. “Deaths occurred 


Closely 
following falls were automo- 
bile accidents with a rate of 
4.6 per 100,000. Other im- 
portant means of injury, in 


traumatism 
chines, 3.1; traumatism in 
mines and quarries, 3.0; 
steam railroad accidents, 1.9; 
electricity, 1.5; accidental 


were by ma- 





| tional 


this year, Mr. Miller pur- 
chased the casualty and 
surety part of the business, 


| taking over the entire per- 


sonnel of the Cobb, Miller & 


| Stebbins agency relative to 
| the operations on casualty 


and surety. 

The fire end of the busi- 
ness will be _ continued 
under the firm name of Cobb 
& Stebbins. The underwrit- 
ing department is in charge 
of Austin P. Miller, the claim 
department under the super- 
vision of George B. Drake, 
and inspection and payroll 
audits in charge of G. L. Van 
Auken. G. L. Monahan will 
be head of a special depart- 
ment on surety contract bond 
business. 








drowning, 1.3, and accidental 
burns, 1.0 per 100,000. 
“Traumatism by falls was 
the leading means of occupa- 
injury in each year 
since 1927, and also in the 
years 1925, 1924, and 1921. 
Steam railroad accidents 


| were the principal means for 


the entire period 1912 to 
1920, and again led the list 





Accident (Personal) 
Accident (Employers’ 
ty and Workmen’s Comp.). . 
Accident (All Other)......... 
Accident and 
bined) 
Automobile 
Aviation 
Burglary 
Credit 
Earthquake _ 
Electrical Machinery......... 
PN bg 6 ce bak Order tces.cces 
Guarantee (Fidelity) : 
Guarantee (Surety)....... 
Sones y hunoebewdekeo coven s 
Inland Transportation... 
Live Stock 


POD. GEG gd ua eebeceegces es 
Rain 

Sickness 
SE DE 6 owas swaheooteocese 
Tornado 


Totes Beh BOGE io wee. 
Totals for 1930... 





RESULTS IN CANADA FOR 1931 


Liabili- 


Sickness Com- 


in 1922, 1923, and in 1926. 
Net Net 

Premiums Amount Loss 
Written of Losses Ratio 
$3,225,030 $1,623,499 50.34 
2,116,055 1,330,033 62.85 
1,728,849 625,587 36.19 
1,826,870 1,159,940 63.49 
16,927,103 9,797,748 57.88 
86,536 234,588 271.08 
1,345,994 426,645 34.37 
309,925 269,730 87.03 
10,233 None “vee 
197,838 43,403 21.94 
36,480 22,245 60.98 
1,341,335 638,765 47.62 
1,016,746 354,858 34.90 
573,997 480,377 83.69 
1,024,607 334,026 32.60 
35,191 35,410 100.62 
637,581 249,715 39.17 
10,949 4,575 41.78 
1,691,822 1,092,660 64.58 
43,957 20,752 3.82 
146,828 81,840 55.74 

. $34,833,926 $18,862,393 54.14 
$41,454,061 $22,713,791 54.79 











| til 
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Expect Compromise 
on Penna. Bonds 


(Concluded from page 31) 


rulings in the past have held 
that the depository bonds are 
not cancellable and that the 
State cannot transfer its 
rights of priority as pre- 
ferred creditor in closed 
banks. 

It is said that no one in 
Harrisburg is anxious to 
push the surety companies; 
that no one wants to have 
any of them “go under” or 
get into financial difficulties. 
The State officials are more 
than willing to give the com- 
panies plenty of time in 
which to pay the losses, it 
is said. 

From one source it is 
learned that the Aetna Cas- 
ualty and Surety has paid 
the loss on every bond on 


which it insured alone but 
has cooperated with the 
other companies on _ joint 
bonds. 


The $4,000,000 at issue has 
no bearing on the $4,000,000 
which the companies have 
already paid the State. The 
latter $4,000,000 was on de- 
pository bonds on State funds 
in banks which closed in the 
period from May 6, 1929, un- 
the Martin agreement 
went into effect. 

State Treasurer Martin in 
a statement last week, struck 
at Governor Pinchot for his 
action in refusing to accept 
the agreement with the com- 
panies declaring fhat Pin- 
chot was “playing politics”; 
that his main thought in 
entering into the agreement 
was to protect the State 
funds and the greater num- 
ber of depositors in banks 
throughout the State, and 
that Secretary of Banking 
Gordon and Attorney Gen- 
eral Schnader had approved 
his plan. 

The situation has also re- 
sulted in plans being pushed 
for the introduction and pas- 
sage of two bills at the next 
session of the Legislature. 

1—That depository bonds 
will no longer be required of 
banks having State funds on 
deposit and 

2—That the State will no 
longer have prior rights as 
preferred creditor in closed 
banks in which it has a de- 
posit. 

It appears certain that 
both, especially the first, 
measures will be passed and 
signed on passage. 


Casualty, Surety, Ete. 
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Greater Safety—Lower Rates 
(Concluded from page 13) 


ingly the Bureau has spent more money 
and effort on this than on anything 
else. In the last ten years the Bureau 
has put considerably over a quarter 
of a million dollars into this one en- 
terprise alone. While many interests 
and people have been working at this 
problem, it can be said that the Bureau 
has been the organization that has 
been mainly responsible for the devel- 
opment and organization of work in 
this field. 

The Bureau has not only entirely 
supported the educational work of the 
National Safety Council under the di- 
rection of a member of the Bureau staff 
who has served as vice-president in 
charge of education, but has done a 
large amount of work directly. 

The results secured, measured statis- 
tically, are astounding; 7500 children’s 
lives each year are being saved through 
this work. During the past three 
years, while there was a 28 per cent 
increase in the automobile fatalities 
of adults, there was a 19 per cent de- 
crease in the automobile fatalities of 
children of school age. This is almost 
the one bright spot in the traffic situa- 
tion. Safety education is not only sav- 
ing lives, but educating a new genera- 
tion to a better attitude with regard 
to these matters. 

The Bureau has more recently done 
outstanding work in the traffic field. 
John J. Hall was brought into the Bu- 
reau three years ago to carry on work 
in the organization of the inspection 
of automobiles under the name of the 
“Save-A-Life campaigns.” Through 
Mr. Hall’s activities nearly four million 
cars were inspected during 1930, thou- 
sands of unfit cars were thrown off 
the road and millions of corrections 
were made. 

Mr. Hall has more recently been suc- 
cessful in getting the American Legion 
to make safety one of its major objec- 
tives, and the Bureau has prepared a 
pamphlet of 38 pages on community 
safety which the Legion has distributed 
to all of its 11,000 posts. This is by 
nv means a mere gesture; the Legion 
is entering into the work with the 
greatest enthusiasm and effectiveness. 
The Legio.* in Iowa has, for instance, 
cooperated \7ith us by making an ap- 
propriation of $800 to print a State 
course of study in safety education. 
Mr. Hall is also handling a poster cam- 
paign which the filling stations of the 
oil companies are putting on in New 
York, Pennsylvania and New Jersey 
beginning April 1. 

A year ago the Bureau took on to its 
staff Maxwell Halsey, the first gradu- 


Miscellaneous 


ate of the Albert Russel Erskine Traf- 
fic Bureau of Harvard University, and 
for three years subsequently traffic en- 
gineer for the State of Massachusetts. 
Mr. Halsey has led a very busy life 
since he has come with us in the gen- 
eral field of getting sound information 
on traffic control before the public. 
This has been done from addresses, 
papers and through work on the spot 
with particular communities. 

The claim department of the Na- 
tional Bureau under the management 
of William P. Cavanaugh, which was 
organized several years ago, has acted 
in a liaison relationship between all 
of the companies in claim and legal 
matters. It has built up a coordinated 
system on a nation-wide basis for the 
accumulation and distribution of in- 
formation regarding claims, claimants, 
jurors doctors and lawyers. It has in 
cooperation with the bar associations, 
chambers of commerce and civic bodies 
throughout the country undertaken the 


elimination or mitigation of the ambv. 
lance chasing and shyster type of lay. 
yer engaged in claim work; it has ep. 
deavored and is steadily endeavoring 
to curb the activities of the fraudulent 
claimant and the various rackets which 
have grown up in the claim business, 
but even more important, it is bring. 
ing home to the agents their own prob. 
lems and responsibilities in claim mat. 
ters and bringing from the agents tp 
the companies the necessity for im- 
provement in claim matters and per- 
sonnel. 

My strong conviction is that this is 
the psychological time for the com. 
panies and the agents to get together 
on a constructive, cooperative program 
that will not only be of direct benefit 
to the business but that will establish 
casualty insurance in the minds of the 
public as an important instrument of 
social welfare. 
companies and agents represents a ne 
cessity, a duty and an opportunity, 








STATEMENT OF THE OWNERSHIP, 

MANAGEMENT, CIRCULATION, ETC., 

REQUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912, 


Of Tue Spectator, published weekly at 
New York, N. Y., for April 1, 1932. 


State of New York | on 
County of New York |" 


Before me, a Notary Public in and for 
the State and county aforesaid, personally 
appeared Thomas J. V. Cullen, who, having 
been duly sworn according to law, deposes 
and says that he is the Editor of THe Spsrc- 
TATOR, and that the following is, to the best 
of his knowledge and belief, a true state- 
ment of the ownership, management (and 
if a daily paper, the circulation), etc., of 
the aforesaid publication for the date shown 
in the above caption, required by the Act of 
Aug. 24, 1912, embodied in Section 411, 
Postal Laws and Regulations, printed on 
the reverse of this form, to wit: 


names and addresses of the 
managing editor, and 
are: Publisher, The 
243 West 39th St., 
Editor, Thomas J. V. Cullen, 
243 West 39th St.. New York; Managing 
Editor, None; Business Manager, Loughton 
T. Smith, 243 West 39th St., New York. 


the 
editor, 

managers 

Company, 


1. That 
publisher, 
business 
Spectator 
New York; 


2. That the owner is: (If owned by a 
corporation, its name and address must be 
stated and also immediately thereunder the 
names and addresses of stockholders owning 
or holding one per cent or more of total 
amount of stock. If not owned by a cor- 
poration, the names and addresses of the 
individual owners must be given. If owned 
by a firm, company, or other unincorporated 
concern, its name and address, as well as 
those of each individual member, must be 
given.) 

American Business Publications, Inc., 239 
West 39th St.. New York (Stockholders of 
American Business Publications, Inc., own- 
ing in excess of one per cent) ; United Pub- 
lishers Corporation, 239 West 39th St., New 
York (Stockholders of the United Pub- 
lishers Corporation owning in excess of one 
per cent) ; United Business Publishers, Inc., 
239 West 39th St., New York (Stockholders 
of United Business Publishers, Inc., owning 
in excess of one per cent); C. S. Baur, 
Flushing, L. I., N. Y.; George H. Buzby, 
Philadelphia, Pa.; Anna B. Frank, Pleas- 
antville, N. Y.; Fritz J. Frank, Pleasant- 
ville, N. Y¥.; Lee, Higginson & Co. (Partner- 
ship), New York, N. Y.; C. A. Musselman, 
Philadelphia, Pa.; A, C. Pearson, Montclair, 
N. J.; Lelia C. Pearson, Montclair, N. J.; 


Frederic C. Stevens, 325 West End A 
New York; (A)Frederic C. Stevens Co, 
Prospect Terrace, Montclair, N. J. 

Note: (A)Stockholders of Frederic © 
Stevens Co.; Velma S. Stevens, 325 West 
End Ave., New York; F. 
325 West End Ave., New York: Velma I 
Stevens, 325 West End Ave., 
Frederic C. Stevens, 325 West End Ave, 
New York; 


3. That the known bondholders, mortgae 
gees, and other security holders owning of) 
holding one per cent or more of total 
amount of bonds, mortgages, or other 
securities are: (If there are none, so state) 
American Business Publications, Inc., has 
no bonds nor mortgages outstanding. 


4. That the two paragraphs next above) 


giving the names of the owners, stock) 
holders, and security holders, if any, com) 
tain not only the list of stockhelders an) 
security holders as they appear upon 
books of the company but also, in 
where the stockholders or security 
appears upon the books of the company 
trustee or in any other fiduciary re 


the name of the person or corporation (9 


whom such trustee is acting, is given; 
that the said two paragraphs contain st 
ments embracing affiant’s full kno 
and belief as to the circumstances 
conditions under which stockholders 
security holders who do not appear 
the books of the company as trustees, 
stock and securities in a capacity other 8 
that of a bona fide owner; and this 
has no reason to believe that any other 
son, association, or corporation has 
interest direct or indirect in the said 
bonds, or other securities than as 80 
by him. 


5. That the average number of copies @ 
each issue of this publication sold or 
tributed, through the mails or othe 
to paid subscribers during the six 
preceding the date shown above is. 
information is required from daily pw 
tions only.) 

Tuomas J. V. CULLEN) 

(Signature of Editor of THe Spscts# 


Sworn to and subscribed before Me™ 
29th day of March, 1932. 4 


[SEAL] CHARLEs B. TA 
Notary Public, New York County 0® 

No. 12, Register’s No. 2-T-101. Com 

expires March 30, 1932. 


THe Spect ; 
April 7,1 


z 





The occasion both for” 


C. Stevens, Jr” 
New York; © 
Ruth S. Kane, Montclair, N. i 


5, Ui 


